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ANSBEE BROTHERS COMP: 


FOLL : 
Follansbee Forgé 


pITTSBURGH PA 


F OLLANSBEE BROS. CO. operate ware 
houses all over the country. When they 
say that owners report good results and dealers 
have no complaints to make they speak with 
some authority. 





Naturally there is a good profit for every 
dealer who sells and installs the Robinson Heat 
Distributor—if there wasn't, that would be 


grounds for complaint. 


) 


F 
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The A. H. ROBINSON COMPANY 
Massillon, Ohto 


Write to any of these progressive firms for full details and prices 


BAK ER-PAYNE-VOYVE CO. Boston, Mass Me K. HOKE Manheim, Pa rHE OHIO SHEET METAL & MEG 

THE BECKWITH CO Dowagiac, Mich HOMER FURNACE CO Coldwater, Mich CO Davton. Ohio 

BERGSTROM MEG. CO] Neenah, Wisconsin IDEAL FURNACE CO Detroit, Mich JI.M. & L. A. OSBORN €O 

CARR SUPPLY CO Chicago, Ih KALAMAZOO STOVE CO Kalamazoo, Mieh Cleveland, O.; Buffalo, N.Y 

DAYTON-HESSLER CO Syracuse, N. ¥ KELLEY-HOW-THOMSON CO PEASE FOUNDRY CO... Ltd 

DEMMLER BROS. CO. Pittsburgh, Pa ; ‘ Duluth, Minn Forontoe, Ontario, Canada 

FARRIS FURNACEKE CO Springtield, Ill. . PENINS' LAR STOVE CO Detroit, Miel 

C. L. FEATHERSTONE FURNACE W. bk. LAMNECK CO Columbus, Ohio ' 
CO. Spokane, Wash 


LENNOX FURNACE €O., Ine., Syracuse,N.Y, PORTLAND STOVE pied Ae ag 
FOLLANSBEE BROTHERS CO., Pittsburgh, UENNON PURNACE CO. OF CANADA, RICHARDSON & BOYNTON €O.. New 
Rochester, Cincinnati, Memphis, Detroit, LTD., Toronto, Ontario & Winnipeg, Man York Chicago, Bosten Philacelphia 
Indianapolis, Milwaukee, Louisville riitk MAJESTIC CO Huntington, Ind Suffalo, Minneapolis, Newark, ‘N J 
FLORAL CITY HEATER CO., Monroe, Mich MAY-FIEBEGER CO., Newark, 0.; Akron, O THE sCHILE BROS. CO Crestline, © 
FOX FURNACE CO Elyria, Ohio MIDLAND FURNACE €O., Columbus, Ohio WESTERN STEEL PRODUCTS CO 
HEATING & SUPPLY CO., Pittsburgh, Pa MONCRIEF PURNACE CO Atlanta, Ga Duluth Minn 
HENRY FURNACE & FOUNDRY CO., Cleve- NEW IDEA FURNACES, LTD., GEO. EF. WHEELOCK CO., Birmi'gh'm, Ala 
land, O.; Indianapolis, Ind.; Pittsburgh, Pa, Ingersoll, Ont., Can WISE FURNACE ©CO Akron, Ohio 
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No. 2 of a series of adver- 
tisements on the ease and 
simplicity of NIAGARA 


Furnace assembly. 





shown just above the ash pit 
and grate insures gas-tight 
operation without sacrificing 
strength. The ash pit is excep- 
tionally roomy, permitting 
large ash accumulation with- 
out danger to the grates. De- 
signed so grates can be in- 
stalled or removed through ash 
door. 
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Five Pot 












ull Cup joints 
~ Perfece Fit = 


GO HE ash pit eases into the full cup joint of the level 

Niagara base like slipping your hand into a com- 
fortable glove. A lug in the base, and a recess in the 
ash pit assure immediate, perfect line-up. Full cup 
joints are also provided in the lower half of the front. 
There are only four bolts—all outside—they pull up 
tight. Ash pit is remarkably easy to handle. Now 
drop the fire pot into position. Here too, full cup joints 
assure speed and perfect fit. 


The next ad, No. 3 of this series, will show how perfectly 
the Feed Section lines up, and how easily the upper front 
slips over the feed section. The Niagara is assembling 
rapidly—watch for the next installment. 


THE FOREST CITY-WALWORTH RUN FOUNDRIES CO. 


Member National Warm Air Heating Association 


2500 West 27th Street — Cleveland, O. 


NIAGARA 


WARM AIR HEATING SYSTEMS 
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Kcepine ve wirn THE 
TREND OF THE TIMES 


HIS YEAR sees a definite turning 

point in the furnace business. The 

furnace man who fails to recognize 
this change, or who chooses to ignore it, is 
going to find himself in the same position as 
the bicycle shop man who refused to admit 
that the “ wheel’’ was going out. 

1929 will mark a sharp increase in public 
demand for higher quality heating systems 
—warm air heating systems to supply con- 
ditioned air that duplicates the outside air 
of a perfect June day. 





There is nothing sudden 
Modern about this turn from 

P the furnace to the mod- 

dealers will ern air conditioning 
welcome system. It has been 

° developing for years. 
this change Modern furnace man- 
in conditions| ufacturers and far- 
sighted dealers have 











seen it coming and havet 
aided in its progress. All conscientious and 
ambitious furnace men will welcome it 
because—as everyone knows—the price 
slashing, cut-throat competition of the past 
few years has degraded the whole industry 
and made a decent profit impossible for 
either dealer or manufacturer. 

It would be foolish to say that the cheap 
makeshift furnace will pass entirely out of 
the picture. It will always be with us, be- 
cause someone will always be willing to 
sacrifice quality to slash a price. But the 
successful furnace dealer won’t be in the 
cheap furnace business. There isn’t any 
money in it now and there will- be even less 
in the future. ‘ 





From now on you will 
see the furnace dealer 
selling the satisfaction 
that the modern warm 


You will 


make money 


under the air system supplies. He 

will be talking air- 
new order cleaning, humidifica- 
of selling tion, circulation—which 








means he will be selling 
P health and comfort. He 
will be giving his customers something for 
their money. And he will make plenty of 
money in doing it. 

You only have to put yourself in the place 
of your customer to see this and realize what 
is taking place. Wouldn’t you prefer to pay 
more money and get a heating system that 
would supply cleaned, humidified and cir- 
culating air in every room—keeping your 
family comfortable and well by eliminating 
the many colds and illnesses that result from 
dry air and fluctuating temperatures? Of 
course you would, and you’re no different 
from your customer in this respect. The 
trouble is that many furnace dealers have 
allowed themselves to be dominated by 
price-cutting practices and have sold merely 
furnaces instead of results. 























Master Majestic Down Draft Air 
Conditioning Unit—Forced 
Warm Air, Filtered and Humid- 
ified. All Pipes Taken Off the Top. 











As we have said before, 
progressive manufac- 
turers and dealers, are 
informing the public 


The public 
is getting 


its eyes through advertising 
and salesmanship, what 

opened by they can get in heating 
advertising | satisfaction. And the 








difference in what they 
have been getting and 
what they can get is nothing less than 
startling. 

Take the Master Majestic Down-Draft 
job illustrated on this page. Here is an 
example of a thoroughly modern heating 
system, built around a quality furnace. The 
furnace itself is the heart of any heating 
plant and on its ability depends the success" 
of the whole system. This Down-Draft fur- 
nace with its square type of construction 
really gives a dealer something to sell—a job 
that is particularly adapted to forced air 
circulation and oil burning. The complete 
unit system cleans the air, humidifies it and 
circulates it by a combination of gravity 
and forced air principles’ 


Who wouldn’t be will- 
ing to pay a little more 
for such a system—if 
you actually went out 








Coal oil 


lamps aren’t 


moving and sold its advantages. 
There’s just as much 

very fast difference between the 
these days cheap furnace installa- 








tion and this kind of a 
heating system as there 
is between coal oil lamps and electric lights. 





What electric light user would go back to 
the coal oil lamp? If you wanted to make 
money, would you rather sell lamp chimneys 
or light globes? 


The whole thing simmers down this way: 
The furnace dealer can either struggle along 
on a price basis and get nowhere—or he can 
sell air conditioning systems and make real 
money. It’s one or the other, and the think- 
ing dealer won’t have any trouble making 
his choice. 


+<>> 


We will be glad to 
show you what we are 
doing to help 


Frankly, this article is written just as much 
in the interests of better heating as it is in 
the interests of Majestic furnaces. Every- 
one knows Majestic makes a quality line. 
And so when we say that we are really 
interested in helping furnace dealers to 
adapt themselves to this new trend in 
heating and to make money at it, we 
trust that the readers of this article will give 
us credit for being wholly sincere. 


To any furnace dealers who are in- 
terested, and will request it, we will gladly 
mail some literature showing just what we 
are doing to educate the public and equip 
the dealer to meet the growing demand for 
better heating. This literature naturally is 
written around Majestic systems, but it is 
far more valuable and comprehensive than 
ordinary furnace advertising matter. You 
may have it by writing to Tue Masestic 
Company, Huntington, Indiana. 




















The Master Majestic Down Draft 
Furnace with Square Casing Re- 
moved—The Heart of a Really ° 
Efficient Heating Plant. 
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Color Builds Business 


Quality Holds It 


"THE correct design and 

the attractive finish of 
the new Series “C” Moncrief 
command a prospect’s at- 
tention and make selling 
easy. 


And the Ten Points of Su- 
periority will deliver such 
high heating efficiency at 
low fuel cost as to make the 
home owner your friend 
for life. 





Send for details of the 
Moncrief Proposition. 





The Henry Furnace & Foundry Co. 
3471 E. 49th St. Cleveland, Ohio 


Distributors: 


Carr Supply Co., 412 No. Dearborn St., Chicago, Tl. 
August Bery & Son, Mack Ave. at Drexel, Detroit. 
The Henry Furnace & Foundry Co., Pittsburgh, Pa. 
Frontier Water & Steam Supply Co., 366 Oak St.— 
481 Elliott St., Buffalo, New York. 
Johnson Furnace Co., Kansas City, Mo. 
E. A. ‘Higgins, 1112 Douglas St., Omaha, Neb. 
Moncrief Furnace & Mfg. Co., Dallas, Texas. 
E. W. Burbank Seed Co., 29 Free St., Portland, Me. 
J. F. Conant, Ry. Term. Warehse., Troy, N. Y. 
Wilkes-Barre Hdwe. & Stove Co., 18-20 So. Wash- 
ington St., Wilkes-Barre, Pa. 
The Crawford Heating Co., Stenbenville, Ohio. 
Stockhoff Supply Co., St. Louis, Mo. 
EASTERN OFFICE 
Room 1306, 11 W. 42nd St., New York City. 
E. L. Garner, Manager. 
We supply everything used on a warm air 


heating job. 




















eory Vy yy yY VY vy YY 





ARTISAN August 3, 1929 


wIs 


A 
Newly Designed 
One-Piece 


Cellular Firepot 


and another big improve- 
ment, the Elbow Shaped 
Flue Collar on inside of 
radiator turned up so that 
wae Soaet pone all heat aan toe castings 

to the top before entering 
a ee ae flue, make this 

famous Wise high quality 
furnace a still bigger favorite. 
























Write for our special broad- 
side which gives full details 
of construction. 










No other 
furnace has this 
worthwhile Radiator 
Clean-Out feature 


because it is a Patented 
Wise furnace feature. This 
patented construction al- 
lows communication  be- 
tween top radiator and feed 
section bringing the open- 
ing of the fire flues directly into the feed cham- 
ber. The flues are therefore easily accessible 
for cleaning through the upper feed door. The 
home owner has greatly approved of this 
new feature. The 20 Series also has 

the new one - piece Cellular Firepot. 




























WISE 20 SERIES 
CAST FURNACE 








—and the 
New Wise Steel 
Furnace has an 
important exclu- 
sive feature also 


“ow L You will notice that the bottom 

We NACE of the radiator is different. That’s 

the a The weak 4 Za 

ce construction has been done away with in the 

lig foe Furnace. The bottom of the Wise radiator 

has a heavy Cast Iron Soot Box and Clean-Out. It has 

all the other high grade modern features of construc- 

tion and Special Design Grates. It is both welded 

and riveted. : $ . 

Here is truly the quality line for your business. 

The Wise line is famous for over 25 years of 

successful furnace manufacturing. Now you 
¢an confine all your furnace purchases to 

one line. 


The 
WISE FURNACE COMPANY 


FU CES 









Say you saw it in AMERICAN ARTISAN—Thank you! 
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AFCO - GRAMS 








BRIEF AND TO THE POINT 


Yes-It's Important 


Packing a joint around the whole furnace front 
requires costly labor and then it is not sealed 
permanently. 


On ‘‘AFCO'' Boiler Plate Furnaces the feed pouch 
and ash pouch each extend through the casing without a 
joint. This is just one of the refinements that makes 
‘*AFCO'' furnaces preferred by progressive dealers 
everywhere. 


May we send you the complete story so that you too 
may learn about this better furnace and why it is more 
profitable to sell? 


| LINE OF CASING 


American Furnace Company, 
St. Louis, Mo. 


eeceeeeereerereer eee eee eee eeeeereeeeeeeeeeeeeeeeeeeeeseeeeeeereereeeeeeeene 


(Your name and address, filled in above will bring it) 























Do YOU KNOW THAT— 


SAL-MO Ready-Cut Asbestos Elbow Segments actu- 
ally cost less per set than the labor required to cut 
segments out on the job? 


These Ready-Cut Segments make a neater, cleaner 
job? 

There is no waste—No lost time? 

No tools are required to apply them? 








PAT. APPL’D FOR 


Ready-Cut Asbestos Segments for covering elbows and angles. 
USE & AL -M. Pipe Joint Tape for covering pipe joints. 
Corrugated Aircell Paper for covering furnace pipes. 


. ! Made for 3 and 4 piece 90° elbows and 2 piece 
Try Them On Your Next Furnace Job AMPLES 45° angles—8’, 9”, 10”, 12” pipe sizes. Packed 25 


and 100 sets of a size to the package. 





SALL MOUNTAIN COMPANY é | SALL MOUNTAIN CO., 176 W. ADAMS ST., CHICAGO 


Manufacturers Please send samples of SAL-MO Ready-cut Asbestos Elbow 
Segmen nd Pi int Tape. 
GENERAL OFFICE: 176 W. ADAMS ST., CHICAGO, ILL. sient ts taleahsacided 30 
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in a i. see eR aL mm mr st scanoaeh 4658s 
ASBESTOS PAPER PIPE COVERING MC ose. fot Cc kenait es Gn ar aarates sae Coe ens 
ASBESTOS MILLBOARD ASBESTOS CEMENTS 
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When writing mention AMERICAN ARTISAN—Thank you! 
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r\ What One Owner 


“CGEM” 


Adjustable 
RADIATOR SHIELDS 


With “GEM” Adjustable Radiator 
Shields now available in five hand- 
some finishes—Walnut and Mahogany 
Wood Grain as well as Gold-Bronze, 
Aluminum and Ivory—the completely 
stocked retailer is in a position to 
meet every taste and: requirement. 10 popular 
sizes adjustable to radiator top widths, 6” to 
13”; lengths, 11” to 65”. Retail at $5.00 to $8.00 
Beh & Co., 1140 Broadway, New York, N. Y 





on Did in His 
First Two 
Months 

































Buy from your jobber 





LIQUID ASBESTOS & coins 


RAND new numbers in attractive 

fadeless colors in furnace covering, 
coating, and insulation. JUST WHA 
YOU NEED to increase your sales. 
Each attractive installation sells an- 
other. Spreads with a brush. Easy 
to apply—no cutting and fitting—no 
paste. TAKES THE PLACE OF 
ASBESTOS PAPER on old or new 
furnaces. Apply over tin, galvanized 
- iron, or paper covered surfaces. 
MAKE THE INSTALLATION 100% 
SEAMLESS with LIQUID ASBES- 
.. TOS, the tailor-made suit for every 


4 to 6 jobs a day—one man—powerful—light. 


ITH a Super Service Cleaner on his 
staff he had 178 cleaning jobs at $7 to $8 
each, averaging 50% net profit. One-half of 
them brought in repair work also, including 
15 overhauls at $50 each. He sold 9 furnaces 
to new prospects—and the season is still 


young. 
—tyere furnace. 


Our PLAN BOOK tells HOW to get such » 
FFERS NEW SALES TALK 


profits. Ask for your free copy today. HELPS INCREASE SALES. A trial order is convincing. There 
are many reasons why every furnace dealer should know about 
LIQUID ASBESTOS. It’s far superior to any other covering. 


The National Super Service Co. Dealers who are using LIQUID ASBESTOS ere ettin 


surprising 
816 Lafayette St. Toledo, Ohio results. Ask for our SPECIAL DEALERS’ PRICES TODAY. 
B. & F. MFG. CO., Dept. 7, Des Moines, Iowa 
























Established 
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Null 





K_ Now how good fur- 
nace pipe can be — 








write for details and 
prices today. 


< CHICAGO FURNACE SUPPLY CO. 


1276-78-80-82 Clybourn Avenue 
CHICAGO, ILLINOIS 
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INDEPENDINE 
REGISTERS 


VENTILATORS = GRILLES 
“Fabrikated’’ Cold Air Faces 


ANY SIZE - ANY FINISH 
Ask for a copy of our New Catalogue 
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: Independent Register & Mfg. Co. 
Look for ssaplirniprinierr 2 Sci Register } 3747 E. 93rd St poe ale. cla 
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Mention AMERICAN ARTISAN in your reply—Thank you! 
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The 
AUERISTOCRAT 


of all registers, combining air capacity, 
decorative and concealing features. 


Designed to conform with the Stand- 
ard e so they fit all standard boxes. 


Auer Patented mechanical features 
make it perfect in operation,— quick 
and easy to install. 


Auer’s Save Hours and Dollars 


The AUER REGISTER CO. 
Cleveland, Ohio 
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Make every installation 
- provide 
COMPLETELY 
CLEAN 
Warm Air 






by using the 


TUTTLE REGISTER FILTER 








CIENTIFICALLY con- ™— 
structed of wire with 
e a considerable thickness 

















of very loosely corded ~~ 
metallic fiber to which the 

warm dust particles attach === 

themselves. The open SS 


—— 
truction of 1 = SSN 
construction of filter allows —— = 


gravity circulation without 
material resistance. 


Easy to install— 

Easy to clean— 
Catches the dust at 2 
the right place— > 


HE damaging furnace dirt is cre- 

ated by heat around the furnace. 

Only a filter which is placed at 
the register can clean the air. 


The Tuttle Dust Filter requires no 
change in furnace system. 


Tapping of frame on floor cleans the filter 
—all metal construction, no fire hazari— 
economical and a short demonstration 
sells to any furnace owner. 


Thoroughly tested by the 
University of Kentucky. 


Write for illustrated circular and prices today. 


THE TUTTLE REGISTER DUST CATCHER CO: 
LOUISVILLE, KENTUCKY 








Give them CLEAN HEAT without extra cost 
but with more profit to yourself 


Expanding Interlapping Slip- 
joint connection which prevents 
the air from streaking the walls. 


5 Easy fastening by two large 
Oval Head Bolts. 


3 Malleable Lever easily operated 
by Hand or Foot. Absolutely 
Trouble-proof. 


2 Steel frame and Removable 
"Grille, having Over-Capacity 
Free Air Opening. 


This BETTER register builds BETTER business ~~~, 





4 Galvanized, tin lined box hav- 
ing floor line, Wall line and 
Recessed top collar. Note 2- 
inch trimming space around box. 


No aca 


REGISTER 
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2 ROCK 
ISLAND 


RE you selling Cleaner Warm Air Heating to your customers? 

If not, you should because that’s what folks want. They are 

demanding dust. and smoke tight furnaces, leak proof casings, tight 
stacks and they also want registers that do not streak the walls. 

The Rock Island No-Streak is the one register that fills the bill. Its patented con- 


struction assures clean walls above the register—and it is superior in other respects, 
too—have us tell you all about it WOW. 


Send this 


i 
today _- Name 
a 


ROCK ISLAND REGISTER CO. 2-7 


ROCK ISLAND, ILLINOIS eetnkin ties dpemeeniteramansamabaan 


a 
coupon J- 


a C= "Saeet. >... 


7 
7’ REGISTER CO. 


Send me your cata- 
log and price list. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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Entered as second class mat- 
ter, March 26, 1928, at the 
Post Office at Chicago, IIl., 
under act of March 3, 1879. 
Formerly entered on June 25, 
1887, as American Artisan 
and Hardware Record. 





Sheet Metal Work 


PORTER - SPOFFORD - LANGTRY CORPORATION 
139 North Clark Street, Chicago—Telephone Central 7670 


Fred D. Porter, President John C. Langtry, Vice-President Howard H. Bede, Secretary 
Editor: G. J. Duerr Business Manager: Etta Cohn 


Advertising Representatives: 
Charles E. Kennedy ~ J. F. Johnson 


New York Office: 1403 Pershing Square Bldg., 100 E. 42nd St. Tel. Ashland 5342 
F. R. Whitten, Eastern Representative 
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Pittsburgh - Ravenna - Cincinnati - Atlanta - Chicago - St. Louis 
Kansas City - Duluth - Omaha Lincoln - Sioux City - Fargo 
Minneapolis - Fort Dodge Seattle - San Francisco 
Winnipeg - Saskatoon =a “Regina - Edmonton - Omaha 
Chicago - Atlanta - - Cincinnati - Ravenna 
St. Louis - Kansas City Pittsburgh - Duluth - Fargo 
‘Omaha - Lincoln - Sioux City - Minneapolis - Fort Dodge 
Seattle - San Francisco Winnipeg - Saskatoon - Regina 
Edmonton - Fargo - Fort Dodge - Minneapolis - Duluth 
Sioux City - Lincoln - Omaha - Kansas City - St. Louis 
Pittsburgh - Ravenna -Cincinnati - Atlanta 
Chicago - St. Louis- Kansas City - Duluth 


Omaha - Lincoln - Fargo Sioux City - Minneapolis - Omaha 
Fort. Dodge - Seattle - San Francisco - Winnipeg - Regina 
Saskatoon - Edmonton- Chicago - Atlanta- Ravenna 
Cincinnati - St. Louis Kansas City - Pittsburgh 
Duluth - Fargo - Omaha - a. Lincoln - Sioux City - Seattle 
Minneapolis - Fort Dodge - Seattle San Francisco - Winnipeg - Regina 
Saskatoon - Edmonton - Fargo - Fort Dodge - Minneapolis - Duluth - Sioux City 


Our Jobbers Are Ready for Fall ! 
Are You? 


every section of the country is a Western job- 

ber making preparations for the biggest Western 
season in history. Every state in the Union, every prov- 
ince in Canada is convenient Western Territory. Our 
network of Jobbers is at your service. Get in touch with 
the nearest—let him show you better furnace profits. 




















Group One Group Two Group Three 
St. Louis, Mo.—MacRoy Sup- : 
Pittsburgh, Pa.—Wagener-Proie ply Company Seattle, Wash. — McPherson 

Furnace Company Kansas City, Mo.—Kansas City Furnace & Equipment Com- 

Furnace Company pany 

“Ravenna, Ohio—Ravenna Fur- —_ oo ee San Francisco, Cal.—Pacific 
nace Company Gustin. ee ATH Y. Me- ae Metal & Furnace Com- 
Donald Manufacturing Co. pany 


Cincinnati, Ohio — Niehaus Lincoln, Nebraska—A. Y. Me- Winnipeg, Man. — Marshall- 


Furnace Repair Company Donald Manufacturing Co. Wells Company 
Sioux City, Ilowa—A. Y. Me- Saskatoon, Sask. — Wood-Val- 
Atlanta, Ga.—Moncrief Fur- Minnetie Mi ha ge lance Company, Ltd. 
inneapolis inn.-A c- ai 
nace Company Buodld -Manclactertan Gas pg Pag 27 W ood- Vallance 


Chicago, Ill—Western Steel tod Paaee ieee “Afben < Marchal. 
Products Company Fargo, N. D.—Fargo Cornice Wells Company, Alberta 


& Ornament Company Company, Ltd. 
































WESTERN STEEL PRODUCTS CO. 


130 Commonwealth Ave. - - - - - - Duluth, Minnesota 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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—~AND Weir DEALERS EVEN HAVE A 
MoTion PicTurReE SALES HELP 


No other furnace manufacturer 
offers this effective sales 
co-operation 












a THe Weir DEALER 
SELLS BETTER WARMAIR FEATING: 
RucHt In THE PRospecres HOomME-— 


With Pris Firm 


FOR over two years Weir dealers have been 
using this film with unusually good success. 
It is not an “industrial” film but a real human 
interest story about plain folks. In the story 
the conversation drifts to heating and this is 
where Mr. Brown tells his friend all about Better 
Warm Air Heating, the Standard Code and the © 
Weir. It holds the interest, entertains, instructs 
and sel/s the idea in a manner not possible by 
any other method. 








BOTH a projector and film are available for 
Weir dealers’ use. 





Have us tell you more about it—tell us to have 
the Weir representative show you the film right 
in your place of business—see for yourself why 
Weir dealers make quality sales. 


THE MEYER FURNACE CO. 
PEORIA-ILLINOIS 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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NS EN CERIT Y 


ACK of sincerity among con- 
tractors in the sheet metal and 
warm air heating industries is doing 


much to undermine the foundations | 


of those industries. During the 
past three weeks the writer has vis- 
ited sheet metal and warm air heat- 
ing shops in some 15 Illinois cities. 
And almost without exception he 
has heard the same complaint in 
every shop entered: “It is imposible 
to get the contractors of our town 
together. They are all nothing but 
a bunch of bootleggers.” 


Here’s about the sum and _ sub- 
stance of the situation, as one man 
in a town of about 38,000 popula- 
tion explained it to me: “Suppose 
I’m a sheet metal contractor in this 
town, for instance, and I employ 
perhaps six or eight men. In the 
natural course of events business 
slows down and I find it necessary 
to lay off one or two men to whom 
I have been paying the union scale 
of $12 or $13 dollars a day. The 
chances are that other shops in the 
town will also be running slack and 
are not taking on men. So, what 
happens to these workmen that have 
been laid off? They are going to 
live somehow, and the chances are 
that they will continue to make it 
from the sheet metal industry. 

“Consequently these men go out 
and dig up a few small jobs of 
guttering and downspouting around 
the town. They have no difficulty 
in getting the materials with which 
to do the work, because the jobbers 





Spells 


CHAOS 


and manufacturers of materials will 
sell to anyone, it ‘seems, regardless 
of the credit standing of the indi- 
vidual. So our friend the work- 
man is in business for himself. He 
perhaps makes seven or eight dol- 
lars a day. He reasons that he can 
take work much cheaper than we 
can do it because, according to his 
ideas he has no overhead. And he is 
not so particular about paying for 
his materials. Let the jobber worry 
about that. He is only making 
about half as much money per day 
working for himself as he did work- 
ing for a legitimate contractor, but 
still he is satisfied because he is in 
business for himself; he is his own 
boss. What does he care for the 
industry in general, as long as he 
can make an indifferent living out 
of the work he does. The salesman- 
ship he employs to get the jobs he 
does get is nothing more than a 
running down of the men who for- 
merly employed him and paid him 
more than he can make doing what 
he is doing. And these men were 
compelled to lay him off because 
others before him, by doing what 
he is doing, have made it impossible 
for them to get work enough at a 
profitable figure to keep him on the 
payroll.” 

The same complaint crops up in 
almost every city you enter. Some 
contractors have met the condition 
fairly successfully by specializing in 
some particular line in which the 
“jack leg,” as they call him, cannot 


enter. Others have discontinued all 
small work, refusing to give a bid 
on it and taking such only when 
the customer comes in and asks 
them to do the job without mention- 
ing the price. Still others have 
found it necessary to diversify 
their businesses so that sheet metal 
and warm air heating is more or less 
of a side line with them. Those op- 
erating a combination hardware, 
plumbing, sheet metal and warm air 
heating shop are finding it more 
profitable to push the plumbing end 
of their business. 

Now, there is a remedy for the 
situation complained of and a very 
effective one. It is more or less of 
a blessing in disguise, however, and 
its successful application will re- 
quire an unbending on the part of 
the contractor from his more or less 
straight-laced policies of the past. 
At the- present time it is being 
worked with great success in a city 
where conditions have been so bad 
as to amount practically to dissolu- 
tion of the industry. The applica- 
tion of a little common-sense 
reasoning and a sincere willingness 
on the part of all concerned to co- 
operate is all that is necessary. Space 
does not permit a detailed outline 
of the remedy here, but anyone in- 
terested and worthy of such con- 
sideration can have a detailed pro- 
gram by signifying their desires in 
a letter to the edtior at this office, 
139 North Clark Street, Chicago, 
Illinois. 
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Are You Making Use of 
Your Salesmen’s Exper- 
ience in Your Business? 








Up-to-Date Installers Giving Old 
Fashioned Salesmen the Go-By 


OUR recent issue contained 
an article entitled “Warm Air 
Furnace Manufacturers Do Not 
Heed Under Currents in Industry.” 
Being a furnace salesman myself, 
who has managed to make a living 
at the business, I cannot refrain 
from answering this article by re- 
versing the order of the title to 
read, “Furnace Salesmen Do Not 
Heed Under Currents in Industry.” 
I heartily agree with a good many 
of the ideas expressed in your arti- 
cle. Many pages could be written 
on the subject, and it can be treated 
from several different angles. 
Furnace Installers Sell 
Heating Systems 

The poor furnace salesman is 
finding times extremely hard now- 
adays. Why? Simply because the 
trend of the furnace business is out 
of his line. The good furnace deal- 
er no longer sells furnaces; he sells 
heating systems and heating service. 
His installations are for both grav- 
ity and forced air heating. This 
newer type of heating takes more 
knowledge and more judgment than 
the old fashioned “furnace work”’ 
did. The salesman who has not ad- 
vanced with the advance in the sci- 
ence of warm air heating is out of 
the running. I don’t blame him for 
writing a gloomy letter. 

The furnace dealer who is going 
to stay in the business from now on 
must be a merchandiser; he must 
sell heating systems and insist upon 
getting a profitable price for his 
jobs. He must know how to engi- 
neer these installations so that they 





will give the superior re- 
sults that he has prom- 
ised for them in selling 
them at high prices. 
Dealers in the smaller 
places find that their ex- 





Salesmen Today Must Be 
“Hep” to Latest Wrinkle 
in Scientific Merchandising 








perience is limited, so 

they fall back on the furnace sales- 
man for advice and training. Here 
is where the poor furnace salesman 
loses out. If he is unable to advise 
the dealer in modern methods of 
merchandising and installing, either 
the dealer loses out or he turns to 
some other furnace manufacturer 
for selling assistance. 


My observation has been that in 
a great many cases even the small, 
town dealer has advanced way be- 
yond the furnace salesman’s knowl- 
edge of the warm air heating busi- 
ness. And in some cases I have 
found dealers who know a good 
deal more about merchandising and 
installing furnaces than the manu- 
facturers do themselves. This makes 
hard times for the ordinary furnace 
salesman. 

Some furnace salesmen have tried 
to remedy this. condition by chang- 
ing their: calling cards .to read 
“Heating Engineer.” These men are 
proud of the sound of this title, and 
they should be if they can qualify. 
The trouble is so few of them can. 

I have had the experience recent- 
ly of covering a territory where, 
like most other territories, every 
kind of a contraption has been sold 
for a heating plant. The average 
furnace salesman here has appar- 
ently been one cf those who has 


changed his title to that of “Heating 
Engineer” without the ability to 
qualify. Many times I have been 
embarrassed by good, worthwhile 
dealers who look at my card and 
exclaim’ with much disgust and con- 
tempt, “So you're another one of 
those Heating Engineers.” I usual- 
ly answer, “No, I’m merely Queen 
of the May, selling hair varnish.” 
I would like to travel under the 
title of “Heating Engineer” because 
I'll assure you I am entitled to it. 
I have a record of having engi- 
neered and sold some of the largest 
and most successful gravity and 
forced air heating systems in the 
country, jobs selling up around 


$5,000 and $6,000. 


However, I have changed my 
title because I find that the usual 
“Heating Engineer” is classed with 
the gutter snipe or basement prowler 
of the old hot air days. This con- 
dition is due, as your article stated, 
to manufacturers sending into the 
field untrained men under the title 
of “Heating Engineer.” 


How Can Furnace Salesman 
Increase Earnings? 

Now you ask why the furnace 
salesman is paid so little. My an- 
swer is that he is worth so little. I 
think you will find that the average 
good heating engineer, traveling a 
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normal territory, representing a 
good manufacturer and selling a 
good furnace, is making between 
$3,600 and $5,000 a year, besides 
his expenses. This compares fa- 
vorably with the salesman’s wage in 
other industries. The old saying 
that “Life is what you make it” can 
be. applied here as, “Your job is 
worth about what you are worth.” 

Now as to the two periods you 
mention; I would term them Hot 
Air days and Warm Air days, if I 
were to separate them at all. We 
used to have and we still have some 
scrap iron dealers, termed furnace 
manufacturers, who sell their stuff 
on price, and price alone. This 
kind of a product doesn’t require 
salesmanship; the manufacturer 
only needs a peddler or solicitor. 
This condition has brought into the 
industry a lot of men as furnace 
salesmen who should have remained 
selling brushes or pencils from 
house to house. It has been largely 
responsible for the attitude many 
dealers take toward the “Heating 
Engineer.” 

In many casés the manufacturer 
selling cheap merchandise at still 
cheaper prices has grown more rap- 
idly than the good manufacturer 
selling quality merchandise and 
offering the dealer real service. The 
good manufacturer has had to have 
good salesmen. Sometimes these 
good salesmen, when they first go 
on a territory, are underpaid be- 
cause their volume of business 
doesn’t justify the manufacturer in 
paying him more. The cheap manu- 
facturer has made it harder for the 
quality fellow. 

Today, however, it is encourag- 
ing to see that the good salesman, 
the man who has made a study of 
the heating business, and the good 
manufacturer, the one who makes 
good furnaces and sticks to a profit- 
able price, are gradually coming 
into their own. The old scrap iron 
melter who has been selling his stuff 
at even below its cost is passing out 
of the picture. Many of them have 
gone under already and more are 
going. The quality salesman, rep- 
resenting a quality manufacturer, is 
sticking, because they are selling 
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heating service and know their busi- 
ness. If any reader is in the price 
class, my advice would be to either 
hang yourself or migrate, because 
if you don’t you will certainly 
starve to death. 

Selling Cheap Furnaces Cause 

of Lots of Trouble 

I also note in your article that 
you class the dealer and the sales- 
man on one side of the fence and 








This article was written by a 
warm air heating man on the 
firing line. For modesty’s sake 
he did not wish his name to be 
mentioned. But anyone inter- 
ested in learning his tdentity 
may do so by writing to the 
editor. 

What he has said in this ar- 
ticle bears us out in what we 
have been advocating for a long 
time ; namely, that the warm air 
heating business of today must 
be conducted on a scientific 
basis if it is to succeed. The 
manufacturer has ceased to be 
the important factor. that he 
once was, but those days are 
gone. Most furnace dealers are 
doing an about face on ther 
selling and are today convinc- 
ing the customer that the type 
of heating system which they 
install is the type best able to 
produce health and comfort. 
Salesmen calling on furnace 
dealers can read this article 
with a great deal of profit for 
themselves. 








the manufacturer on the other. Tf 


this is true, I would say that it is 
the salesman’s fault, because no 
manufacturer can stay in business 
long in this condition. If it is not 
the salesman’s fault, then the manu- 
facturer is opefating under the 
wrong policies and will not last long 
in the business. To this salesman 
I would say, “Migrate”; not out 
of the heating business, but to some 
good house with the right working 
policies. | ° 

There are a great many things 
that could be said about the modern 
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furnace manufacturer, salesman and 
dealer. I feel that the selling of 
cheap furnaces at cheap, unprofit- 
able prices, has been the cause of a 
good deal of the trouble in the past. 
From the trend in the industry it 
appears that these people are grad- 
ually passing out of existence. 


My advice would be that if you 
are a good furnace salesman and 
are not being paid enough, then 
transfer to another concern. Good 
men are scarce and manufacturers 
are glad to pay for them when they 
can find them. If you are a dealer 
and find that your manufacturer or 
salesman does not measure up to 
your standards, then change lines. 
Connect with the manufacturer who 
sells a quality article and heating 
service. If you are satisfied with 
the furnace you are handling and 
the company that makes it, but are 
not satisfied with the salesman, then 
write the manufacturer to this ef- 
fect. You will be doing the com- 
pany and the industry a great favor. 


To the heating company whose 
letter was published I want to say 
this: Keep on with the good work; 
continue to sell heating systems and 
heating service. The dealer with 
quality merchandise and a thorough 
knowledge of his business is bound 
to prosper. 





Michigan Sheet Metal and 
Roofing Contractors’ Assn. 
Outing at St. Clair Flats 


On Friday, July 26 and Saturday, 
July 27, the annual summer outing 
of the Michigan Sheet Metal and 
Roofing Contractors Association 
was held at the Idle Hour Club, St. 
Clair Flats. 


The party left Detroit on the 
Steamship Florida, Friday, at 1:30 
p. m., arriving at the club at about 
3:00 o’clock. 

Saturday, the entire day was 
passed with sports of all kinds in- 
cluding swimming, speed-boating 
and many athletic contests, for 
which there were many splendid 
prizes. At 6:00 o’clock the party 
left for Detroit on the Steamer 
Tashmoo, arriving at 8:00 o'clock. 
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Window Installation Costs 


Materially 


peal short-cut has recently 
been developed that has elim- 
inated much of the labor and ex- 
pense of installing windows in con- 
crete buildings. With the growing 
use of concrete, the work of win- 
dow frame installation has become 

















Installing Window 


a task of considerable proportions, 
especially in the newer type of build 
especially in the newer type of 
buildings that are almost “all win- 
dows.” 

Placing window frames has not 
been particularly difficult until the 
last few years. There is no great 
problem involved where a building 
is to be covered with sheet metal, 
for instance, because the frame- 
work of the structure is designed in 
accordance with the window re- 
quirements and the sheet metal is 
easy to put in place. With brick 
construction, a good tight job can 
easily be secured because the frames 
are put in between the bricks. When 
it is desired to erect a daylight 
building of concrete, however, in- 
stalling the window frames becomes 


Materials: 


Reduced 


a laborious and costly operation. 

The new short-cut device for 
eliminating some of this work is 
called the “insert.” It has been 
welcomed by the engineering pro- 
fession because it simplifies the job 
and makes it much less expensive. 

The principal way in which in- 
serts help is that they reduce the 
number of operations necessary. 
The inserts are nailed to the forms, 
the concrete is poured around them, 
and when the wood is removed, the 
window frames can be put in place. 

The following comparison shows 
the saving in material and labor 
made by the new method: 

Old Method 

Materials: 

Lumber. 

Nails. 

Cement. 

Sand. 

Water. 
Labor: 

Sawing and chamfering strips. 

Nailing to forms. 

Removing from wall. 

Cleaning concrete grooves. 

Placing windows. 

Wedging windows. | 

Erection of scaffolding. 


“ns 














Under Construction 


Pointing. 

Requiring a cement finisher and 
helper. 

Clean-up. 

New Method 


Inserts. 
Nails. 








The Economy Insert 

Proves to Be a Valuable 

Short Cut for Installing 
Metal Windows 








Labor: 

Nailing to forms. 

Placing windows. 

The use of the> insert makes 
pointing unnecessary. Under the 
usual practice, the necessity of fill- 
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Another Operation 


ing in concrete around the frame 
brings the cement finisher and his 
helper back to the job again, some 
time after the original pouring is 
finished. If they happen to get bad 
weather, there is another delay. 
When inserts are used, however, in- 
stallations may be made in any kind 
of weather. 


Ease of installation is one of the 
principal points in favor of the in- 
sert. The accompanying _ illustra- 
tions show how easily a man can 
nail these inserts to the form. 

Another advantage claimed for 
the inserts is that they give a very 
tight window frame. It is said that 

(Continued on Page 25) 














Adolf Kealer 
Associate Editor 
in Pattern Drafting 


LATE 3 is a practice sheet for 
the tee square, triangles, com- 
passes and rule. 

First lay out a standard size bor- 
der line on a sheet of drawing 
paper, as shown on plate 2 of the 
July 27th issue and follow the di- 
mensions as shown on plate 3. Be- 
ginning at the left side top of the 


Practice in Using Tee 


Square, Compasses 


and Rules 


By Adolf Kealer 


sheet, mark off the dimensions as _— shown on plate I Figure 1-@ given 
shown, going downward and locate _ below. 
lines A-B-C-D and E. From the In the space indicated on the right 
points just found measure off to top of plate 3, the student will re- 
the right the dimensions given and _ peat Figures 4-5 and 6, but instead 
draw the Figures indicated. of using the triangles, he should 
On line E, figures 4-5 and 6 the —make use of the compasses and lay 
angles should be laid out with the — off the degrees called for as shown 
trianglés, against the tee square as _ on plate | Figure 8-15. 
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TRIANGLES. FIND THE REQUIRED DEGREES BY MEANS OF A 
COM PASSES. 
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Indiana Sheet Metal Contractors 
Enjoy Annual Outing 
at Indianapolis 


HE Indiana Sheet Metal and 
Roofing Contractors’ Associa- 


tion held its annual outing at Long 
Acre Park, about five miles south 











Top Row, Left to Right—Cleve Branham, Bloomington, Indiana; O. E. Hutchi- 
son, Louisville, Kentucky; Joseph C. Gardner, Indianapolis; O. Voorhees, Indian- 
Middle Row—Yes, They Had Some Bananas and It Took Them a Long 


apolis. 


Time to Whistle. 





Bottom Row—The Pie Eaters Were at It Again 








of Indianapolis, on Saturday, July 
27, 1929. The day was perfect 
picnic weather, and judging by the 
crowd that turned out, everyone 
who possibly could took full ad- 
vantage of it. 

A heavy ball game, with its argu- 
ments over umpire’s decisions and 
general fun, without which. no 
sheet metal picnic is ever expected 
to be a success, was in progress al- 
most immediately after the boys 
arrived at the field. 

Nick and his Imps were defeated 
by Waters’ Dewdrops by a score of 
7 to 9. It should be explained that 
Nick and his Imps were the sales- 
men’s organization, while Waters 
and his gang upheld the honor and 
traditions of the sheet metal con- 
tractors. It was a _ hard-fought 
battle, everyone playing his very 
best ball. Some of the talent dis- 
played would do credit to the big 
league team. There were no cas- 
ualties, however, except a fake 
fight between Class and Waters, 
which was staged for the edifica- 
tion of the women folks to show 
how well these Indiana contractors 
cooperate with one another. 

Everyone brought his own lunch- 
eon, although ice cream and soft 
drinks were to be had in super- 
abundance and free of charge. It 
was not only the youngsters who 
were taking full advantage of this 
generosity on the part of the con- 
tractors either, as men and women 
alike were to be seen sidling up to 
the counter for a cooler. 

In the afternoon, games of all 
kinds were staged. There were pie- 
eating contests, banana-eating 
bouts, one-legged bag races, run- 
ning races for fat men, ball-throw- 
ing events for women, and such 
was the extent of the ingenuity of 
the committee in charge that a 
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Left—Dave Farquhar Being Given the First Degree in the Loyal Order of 
Stinky Tinks. Above—The Indiana Folks Having Their Luncheon at Long 
Acre Park. Below—A Fight That Wasn’t Fair to Either Opponent 


bucking Ford was produced which 
gave many jolty rides to those hav- 
ing nerve enough to attempt to 
ride it. 


There was plenty of swimming 
and diving, too, but the event 
which produced the most fun and 
laughter was the public initiation 
into the Loyal Order of Stinky 
Tinks. In the accompanying photo- 
graphs will be seen two of the vic- 
tims in the act of undergoing the 
rite. 

The subject was bound hand and 
foot, placed flat on his back on the 
ground, and blindfolded. His shirt 
front was opened, and his chest 
sprinkled with ground chicken feed. 
A ravenous rooster was then 
brought in and placed upon the 
chest of the victim and permitted 
to enjoy his meal. The sensation 
created upon the victim of the 
rooster picking up his meal caused 
the victim to evolve some mighty 
funny contortions, which, of course, 
produced much hilarity for the 
audience. 


Another rite, shown in the ac- 
companying illustration, was that 
of the boxing match. This seemed 
rather cruel to the victims, but it 
made a great deal of fun. At the 
outset the victims were blindfolded, 
as in the chicken event. Then 
ropes were fastened around their 
waists to keep them from getting 


within striking distance of one an- 
other. Boxing gloves were fur- 
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nished, and the two opponents were 
set at each other. 


As they made passes, supposedly 
at each other, men with toy bal- 
loons stood behind them and struck 
them over the head with the bal- 
loons. Thinking they had been 
struck by their opponents, the 
fighters became more desperate 
than ever, and their desire to vent 
their spleen upon the opponent pro- 
duced much fun for the audience. 


There were many out-of-towners 
present at the picnic. From Louis- 
ville came J. E. Merrick, National 
President, his daughters; Mr. and 
Mrs. O. E. Hutchison, Jacob 
jailen. President Frank Anderson 
of Terre Haute came up in the 
afternoon. Cleve Branham of 
Bloomington, Indiana, was present ; 
Elmer Livesey of New Castle, and 
many others. 





Top—The Entire Group of Indiana Sheet Metal Folks Getting Ready to Be 


“Shot” Were Shot Before They Knew It. 


Below, Left—J. E. Merrick, National 


Fresident, and Frank Anderson, President of the Indiana Sheet Metal Associa- 
tion. Right—Harry Jones Watching a Poor Devil Suffer in the Torments of 
Going Througli the Ritual of the Loyal Order of the Stinky Tinks 
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How to Make 
One-Piece Warm 
Air Furnace Casing 

Here is a sketch showing one 
method of laying out a so-called 
one-piece hood or bonnet for a 
warm air furnace casing. This is 
usually made of two sections or 
pieces. 
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cial Research Assistant J. F. Que- 
reau are on the job and expect to 
have some important information on 
the effect of insulation and tempera- 
ture differentials in the near future.. 
They are working on the annual re- 
port to the National Warm Air 
Heating Association at the present 
time and much of the data men- 
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I used an old creasing hammer to 
crease the bend, but a deep throat 
leader will do very well. This hood 
is very easy to make and one man 
can handle it if he will use a few 
metal screws to hold it together un- 
til he gets a few rivets started. 

Yours truly, 
E. W. Hiatr 
2310 Laurel St. 
Shreveport, La. 
With the Research 
Professors at the 
University of Illinois 


Warm air heating research work 
is still going forward at the Uni- 
versity of Illinois, in spite of the 
torrid condition of the atmosphere 
in that vicinity. 4 

Professor A. P. Kratz and Spe- 


tioned will be included. in this re- 
port. It is expected that the report 
will be released some time during 
August, perhaps during the latter 
half. 

Professor A. C. Willard, under 
whose direction the research work 
is being conducted, is spending his 
vacation at his summer home in 
Massachusetts. 


Professor Kratz is hoping to have 
his work in shape so as to enable 
him to take his vacation in August.’ 

Mr. Quereau will take his vaca- 
tion in August also and is intend- 
ing to spend the greater portion of 
it in Texas, his native state. Being 
a native Texan, Mr. Quereau does 
not find the heat of the university 
district at all distressing. In fact, 
when seen in his office in the M. E. 
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Laboratory at Urbana last week, he 
looked quite cool and refreshing. 





Ohio Sheet Metal 
Men and Jobbers 
Plan Family Picnic 

That the Cincinnati local sheet 
metal contractors’ Association and 
the salesmen’s organization, the 
Ohio Jobbers’ and Salesman’s Aux- 
iliary, are active and doing things 
to bring about friendly feeling and 
the spirit of cooperation in the in- 
dustries they represent is very 
clear. 

A short time ago _ invitations 
were sent to the membership of 
both organizations to hold a joint 
all-day outing on the White River, 
at Harrison, Indiana, a place espe- 
cially well suited to boating, bath- 
ing, quoits, volley ball, baseball, 
cards, etc. 

The turnout included about fifty. 
They looked very bad at the outset 
and finally did let go with a heavy 
rain in the late afternoon, chasing 
the folks home. 

The sponsors of the outing, feel- 
ing that the event showed every 
prospect of being a success, have 
arranged for a second family picnic 
a little later on, according to Lee 
W. Gillespie, Secretary and Treas- 
urer of the Ohio Jobbers’ and 
Salesmens’ Auxiliary. 





A Way to Add a 
Profit-Maker to the 
Sheet Metal Business 

Sheet metal contractors who are 
interested in learning of ways and 
means of diversifying their busi- 
nesses will be much interested to 
learn of a new process of cleaning 
automobile radiators that has been 
developed by Reed-Mueller, Inc., 
auto radiator specialists, 111-119 
Kentucky Avenue, Indianapolis, 
Indiana. 

Mr. Reed and Mr. Mueller have 
developed a process of cleaning 
automobile radiators which requires 
only about 30 minutes’ time, with- 
out removing the radiator. It is a 
combination of air pressure, water 
and a solution which has no corro- 
sive action upon the metal of the 
radiator but which loosens the dirt 
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and other foreign substances that 
accumulate in the radiator to stop 
circulation. 

The water is drained from the 
radiator, which is refilled with the 
solution in proper amount. The 
car’s motor is started and run a little 
faster than idling speed for about 
10 minutes. During this time a 
cardboard is placed over the front 
of the radiator to shut off the cir- 
culation of the air. After the solu- 
tion has become thoroughly heated 
the motor is stopped and water un- 
der air pressure is forced through 
the cooling system counter to the 
ordinary flow of circulation. This 
action thoroughly cleanses the radi- 
ator, not only removing rust ac- 
cumulation, but small particles of 
rubber and other similar matter 
whose lodgment between the cores 
hinders circulation and causes the 
motor to heat up. The entire op- 
eration requires about 25 or 30 min- 
utes. 

The charge made for this is $3.50 


and up, depending upon the size of - 


the radiator. 

The company is willing to permit 
the use of the formula for the solu- 
tion to not more than one shop in 
a town or a certain territory. They 
will send a man around to help get 
started. 

Here is an opportunity for a sheet 
metal shop to add a department to 
its business 
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Wisconsin Sheet Metal Men Enjoy Wet 
Day on Wulff’s Island 


OW GET this right, that word 

wet means it rained pitchforks 

and that word enjoys is correct 
without reservations. 

While there was laughter and 


in a downpour of rain that soon 
leaked through a canvas shelter as 
though it were a sieve. 

It started as a shower and some 
brave souls stuck to their game of 





(1) Archie Scheder, Herman Schmidt, Clarence Bowmann and Tommy Pykett. 
(2) Louis Eschenburg, A. E. Winkler, Jos. M. Hollitz and Jack Millen. 
(3) The boys answer the call for chow. (4) After the 
rain, drenched to the skin, but still happy. 


good cheer all morning on Wulff’s 
island, 10 miles north of Milwau- 
kee, with a bright sky to encourage 
the Wisconsin sheet metal boys to 
play ball and horseshoes, still there 
was real hilarity and songs and kid- 
ding galore when the men found 
themselves marooned on the island 


‘ 


(1) Ralph Blanchard and Louis Soper on their way to the island. (2) The Milcor 
boys, Archie Scheder, R. R. Schneider, Louis Soper, Harry Christman and 
Tommy Pykett. (3) The whole gang—almost. (4) J. A. Cunningham, 

F. W. Ciebell, C. O. Walgron, Herb. Meyer, R. J. McDonough, 

H. J. Ortwig and Ben Huismann. 


barnyard golf while most of the 
others slowly ambled over to the 
shelter which, by the way, was the 
refreshment stand. 

For a time everybody remained 
dry, but as the rain increased in 
volume and as time went on, little 
leaks were discovered. Finally the 
canvas filled up and blew down, and 
all the efforts of the many expert 
roofers present could not prevent 
everybody from becoming drenched 
to the skin. But it was fun, and it 
kept the crowd together. 

All this happened right after 
everybody had been well fed with 
chicken and steaks, so what if it did 
rain—all were happy. ‘The only 
problem that was giving the boys 
trouble was the one of keeping their 
cigars and matches dry. 

The Outing Committee, consist- 
ing of J. G. Bauer, T. Tonnsen, 
Henry Pluckhan and John Bogen- 
berger, Jr., were criticized severely 
for picking a day when the heavens 
would weep, but this good natured 
heckling was soon turned to praise 

(Continued on Page 25) 
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Combination Gravity 
Pipe and Overhead 
System Giving 
Good Results at 
East Liverpool, O. 


—_ 


St. Ann’s Rectory 
Heated Satisfac- 
torily With Un- 


usual Installation 


N INTERESTING overhead 

warm air heating installation 
was made this month in the new 
St. Ann’s Rectory at Penn Avenue, 
East Liverpool, Ohio by M. A. 
Young, progressive furnace installer 
at East Liverpool, Ohio. The archi- 
tect was J. E. Cunningham. 

To be more correct, the unit in- 
stalled is a combination regular over- 
head system. The first floor is 
heated by a regular Standard Code 
pipe installation but the second floor 
heating requirements are met with 
the overhead system. 

lather J. L. Maurer, who occu- 
pies the Rectory, wanted as much 
basement space as possible. He ac- 
complished his purpose by having 
the overhead system installed, there- 
by carrying to the attic a large run 
of pipes for heating the second floor. 

In addition to the heating system 
a fan room was installed and con- 


nected with a blower for ventilating 
and cooling purposes. In a test on 
a hot day, Father Maurer lowered 
the temperature in the building 20 
degrees in one hour. 

The heating system of St. Ann’s 
Rectory consists of a No. 551 XXth 
Century furnace, No. 2% Ameri- 
can blower and Reed air filters. 

The back part of the building is 
completely isolated from the front, 
but the heating system is so arranged 
that it can be operated by gravity 
if desired. 

Both M. A. Young, the dealer 
who installed the job, and Mr. Jack- 
son, reported that Father Maurer 















M. A. Young, 
Furnace Installer, 
East Liverpool, 


Ohio 







J. E. Jackson, 


Furnace Salesman 
and 


Rev. J. L. Maurer, 
East Liverpool, Ohio 


was easily sold on warm air heat 
because of his ability to understand 
and appreciate the mechanics and 
engineering of the heating problem 
existing at the Rectory. 

The three men shown in the ac- 
companying illustration are all very 
enthusiastic about the progress that 
warm air heating has made in the 
past two or three years. 

The satisfying of the Reverend 
Maurer and the selling of him on 
the idea of warm air heating is a 
double stroke of good fortune for 
the industry, because Reverend 
Maurer meets and talks to a great 
many people in his city during the 
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into the initial invest- 
ment, and then to de- 
mand longer service. 


Quality garments — will 





Bed Room 
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command respect as long 
as they are in use. 
Some of our best 
dressed clerks plan to 
have two business suits 
which can be worn alter- 
nately. This permits of 

































keeping both in perfect 
condition. 
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Inset, the Rectory Itself. 


course of a year and he is a power- 
ful ally for the warm air heating 
industry to have. Both Mr. Young 
and Mr. Jackson recognized this 
fact in selling the job. The more 
of such men as the Reverend Mau- 
rer that the industry can get preach- 
ing the gospel of warm air the bet- 
ter it is going to be for the industry 
as a whole. 

The industry has the product and 
the service to offer. The big job is 


to sell the public on that idea so 
that they in turn will specify warm 
air heat when they build. The most 
effective way of attaining this latter 
objective is to give those who do 
buy the best possible service. 


| 





Second Floor Plan Showing Location of Registers 


in Ceiling 


What Part Does Pride 
in Appearance Play 
in Building Business? 

We have a right to take pride in 
our personal appearance. 

The man with a loud plaid suit, a 
scarlet necktie, a hat rakishly poised 
on one side of his head, and badly in 
need of a hair cut and a shave, may 
be able to make money as a comic 
character on the stage. 

It pays when buying business 
clothes, to select those which will 
prove durable in actual use. A 
cheap garment which soon loses its 
shape and will not clean and press 
well, is cheap from start to finish. 
It pays to put a little more money 


lost opportunity. 

Pride in appearance 
encourages efficiency. If 
you doubt this, look at 
the people about you and see this 
fact demonstrated on every hand. 





The Problem 
of Artificial 
Heating 

A study of the facts brings out 
the great problems with which arti- 
ficial heating is confronted. Nearly 
everybody is satisfied with merely 
taking in the outdoor cold air and 
then heating it to a certain tempera- 
ture. They think that this is all that 
is necessary. But is this all? Air 
at zero Fahrenheit contains .549 
grain per cubic foot air (full satura- 
tion); this same air heated arti- 
ficially to 72 degrees still contains 
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Attic and Roof Plan of East Liverpool, Ohio, Installation 


only .549 grain, but air at that tem- 
perature is capable of holding 8.491 
grains, nearly 16 times as much. 


If taken in at 22 degrees it con- 
tains 1.386 grains, but this would be 
only 16 per cent of what the air can 
hold at 70 degrees; its relative hu- 
midity would be 16 per cent. It is, 
therefore, clear that with the rise of 
temperature there must be a corre- 
sponding supply of added water 
vapor. In nature, Providence takes 
care of this. 


In nature not only the tempera- 
ture rises, but sufficient vapor evap- 
orates to keep a fairly normal 
humidity. To illustrate this let it be 
assumed that Duluth, Minnesota, 
has a uniform relative humidity of 
70 per cent; at zero the air contains 
about .38 grain per cubic foot of 
air; when the temperature rises to 


62 degrees the air contains 4.28 
grains per cubic foot, which is 3.9 
grains more than at zero. 


If the relative humidity remains 
70 per cent, then nature supplies the 
air with these extra 3.9 grains per 
cubic foot. This is the way the 
atmosphere is taken care of by 
nature when there is a rise or fall 
in temperature, but man_ simply 
heats the air and lets the necessary 
moisture supply go without atten- 
tion. 


However, some will say they do 
make provision for extra water 
vapor. Alas, what provision! They 
fill the ordinary water pan in their 
furnace. What a satisfaction this is 
in their ignorance to have done 
about one-sixth of what is necessary 
and to believe they have done all. 
Even among some furnace manufac- 
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turers there is a lack of information. 
Some claim because they have a 
large water pan, others because they 
take in more cold air, others because 
they do not heat the air to such high 
temperature, etc., they furnish 
enough humidity. 


Oil Burner Association 
Sees Value of Code 
of Ethics 


The American Oil Burner Asso- 
ciation, Inc., has an advertising code 
of ethics which is of timely interest 
both because a code of this sort is 
somewhat of a rarity and because 
it is concerned with certain adver- 
tising practices that are very much 
to the fore these days. This is how 
the code reads: 


A. Extravagant Claims 


1. Extravagant generalities are certain 
to be discounted by intelligent prospects. 
Such statements as “The last word in oil 
burners” and “at last the perfect burner” 
fail to carry conviction, because everyone 
knows that the last word will never be 
said nor perfection ever attained. On 
the other hand, they tend to create the 
impression that all burners are still in 
the experimental stage. Even though the 
advertiser excepts his own device, the 
reader knows that the former is preju- 
diced in his own favor. Advertising of 
this nature only increases the number of 
prospects who refuse to buy “until oil 
burners are perfected.” 

2. Claims of efficiency and perform- 
ance should be made without comparison 
with pther equipments in either general 
or specific terms, and should be limited 
to claims where there is a reasonable 
possibility for the user or prospective 
user to investigate. 


B. Mechanical Details 


1. There are, and always will be, dif- 
ferences of opinion regarding the relative 
merits of the various methods of burn- 
ing oil. The advertised claims by cer- 
tain manufacturers that the designs of 
other manufacturers are uneconomical 
and unsafe have undoubtedly created a 
widespread feeling in the mind of the 
public that all oil burners are wuneco- 
nomical and unsafe, and have thereby 
retarded the general public acceptance of 
oil heat. When it is considered desirable 
to explain the mechanical de‘ails of one’s 
own burner, this can and should be done 
without disparaging reference to other 
designs. 

2. The use of elaborate pseudo-scien- 
tific language should be avoided, as it 
tends to confuse the public mind and 
create the belief that the burning of oil 
is a mysterious and complicated process. 
Public confidence can be completely won 
only by educating the layman to the 
knowledge that oil heating is simple, safe 
and dependable. 

C. Safety Features and the Underwriters’ 
Laboratories 

1. To elaborate on “safety features” is 
to deliberately create in the public mind 
the idea that oil heating is dangerous. 


(Continued on Page 25) 
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WHO'S WHO, WHERE! 


MILWAUKEE, WIsconsin. — W. R. 
Haines, formerly of the Ames Furnace 
& Tin Shop, Ames, Iowa, has accepted 


a position with the Standard Sheet 
Metal Works, and his address now is 
1652 Fifteenth Street, Milwaukee. Mr. 
Haines says he has been in Milwaukee 
for nearly two months and that he ob- 
tained the position through - AMERICAN 
ArtisAN Want Ads. He likes his new 
position fine. 


SEATTLE, WAsH. — The Independent 
Sheet Metal Works has added about 
$700 worth of new equipment. 

Mankato, Minn.—The Hagan Hard- 
ware Co. has the roofing and sheet metal 
contract for the creamery at Blue Earth, 
Minn. 

SoutH St. Paut, Mrnn.—The Cor- 
nice & Sheet Metal Works, North Con- 
cord Street, has the roofing contract for 
the hospital building at Red Wing, Minn. 

MINNEAPOLIS, Minn.—Wm. Krucke- 
berg, 3125 Nicollet Avenue, has the roof- 
ing and sheet metal contract for the high 
school addition in Shakopee, Minn. 

Mapison, Wis.—Reinick & Krueger 
have sheet metal work on the County 
Garage. 

Spencer, Ia.—The Christians Sheet 
Metal Works, has the sheet metal work 
contract on addition to high school in 
Milford, Ia. 

Cepar Rapips, [a.—Ilten & Taege, 325 
4th Ave. W., has the warm air heating 
contract for the dwelling of Stanley 
Reid and Harold Bramer. 

Davenport, Ia—R. Clausen, 617 W. 
2nd Street,, has the warm air heating 
contract for residence of Emil Schraecke. 

Jens Nielsen, 807 W. 4th Street, has 
the warm air heating contract for resi- 
dence of Schreck and Schmidt. 


The Steinhaus Heating Co., 124 Har- 
rison Street, has warm air heating con- 
tract for the residence of J. E. Sanley, 
of Tipton. 

Stockton, Cat.—The W. T. Gibson 
Co., .726 E. Market Street, has the sheet 
metal contract for Radcliffe & Julius 
business building. 

BerkELEY, Cat.—Edgar W. Anderson 
has the sheet metal contract for the In- 
firmary Building. 

OakLanp, CaLt.—The Latourette-Fical 
Co., 699 4th Street, has the sheet metal, 
plumbing and heating contract for am- 
munition depot in Hawthorne, Nev. 

Orance, Cat.—The Reliable Sheet 
Metal Works has the sheet metal con- 
tract for school building at Garden 
Grove, Cal. 

Cepar Rapips, [a.—The Cedar Rapids 
Sheet Metal Works, 710 S. 3rd Street, 
has the sheet metal contract for Inter- 
national Harvester Co. warehouse at 
Fort Dodge, Ia. 


The Hawkeye Tin Shop, 209 S. Ist 
Street, has the heating contract for resi- 
dence of J. Elliott Davies. 

New CumMBERLAND, W. Va.—The 
Hancock Manufacturing Co. has been 
incorporated and will erect 50x200 ft. 
plant, to cost $75,000, to manufacture 
steel stampings, etc. 

New ‘Orveans, La.—The_ Standard 
Sheet Metal Works, 635 S. Peters St., 
has the sheet metal work contract for 
the Merrick School. 


Car_ton, Minn.—J. H. Johnson, for- 
merly of 4414 South Beard Avenue, 
Minneapolis, Minn., has purchased the 
Carlton Hardware Company from C. R. 
Clark and will henceforth conduct that 
business. . 


Jo.iet, Ittt1nors—George Poehner, 
senior member of Poehner & Dillman, 
Hardware & Sheet Metal Shop, 417 Cass 
street, has recovered from a serious op- 
eration and pneumonia, which kept him 
away from business for 17 months. Mr. 
Poehner’s two sons, Frank and Glenn, 
are in the business with him. Frank is 
planning a vacation trip for some time 
next month which will be about a 
month’s duration. It will be the first he 
has had for over ten years. 


Pete Perella & Co., 714 East Wash- 
ington street, is completing some good 
warm air heating jobs. He finds busi- 
ness somewhat slow at present, however. 


KaNnKAKFE, ILLINois—Henry Reuter 
of Henry Reuter & Sons, 151 South 
West avenue, has retired from business 
after 50 years of activity in the sheet 
metal business in Kankakee. He started 
the company which bears his name in 
1880. His two sons, Frank & Henry, 
have had active management of the busi- 
ness since 1912, but the elder Reuter has 
continued as its head until this year. 
The company has some very big sheet 
metal jobs to its credit. 


Henry Reuter & Sons, Frank & Har- 
ry, do 50% of the sheet metal and 
roofing work in Kankakee. About 75% 
of company’s business outside of city. 


Frank Reuter: Do not carry install- 
ment paper. Has large, roomy shop, 
office and drafting room on second floor. 
Makes Radiator shield. Do combination, 
sheet metal, composition, built up, slate 
roofing. Does no gutter and down- 
spouting. Competition too keen. No 
money in it. No money in furnace busi- 
ness. Do not install except when asked 
to. Business very slow. 


Danvit_E, Ittrnois—Henry Birline 
Company, sheet metal contractors at 615 
Hazel avenue, are working along at an 
even gate. Mr. Birline has a large pecan 
orchard in Florida from which he just 
recently returned. His two sons, Leo 
and Robert, take care of the business 
during his absence Mr. Birline finds 
the sheet metal business holding its own, 
although he thinks there is entirely too 
much installment selling; that people are 
neglecting to do the necessary repairing 
on their dwellings, in order to have more 
money to spend on motor cars, etc. 


W. G. Dosstns, Walnut Street, is 
spending a few weeks in Florida. O. C. 
Dettman, foreman at the Dobbins shop, 
who has been with the firm for more 
than twenty years, stated that the com- 
pany had recently completed a large cop- 
per cornice’ installation on the St. Eliza- 
beth Hospital in Danville. The com- 
pany has plenty of work to do. 


SPANGLER BrotHers, Roofing & Sheet 
Metal Contractors, are dividing their 
time pretty evenly these days between 
sheet metal and warm air furnace work. 
Fred and Homer are the brothers and 
they have worked up a nice business dur- 
ing the ten years that they have been op- 
erating. They have a nice shop and dis- 
play window on the outskirts of Danville 
on the concrete highway going to Ur- 
bana. 


CRAWFORDSVILLE, INDIANA — Verne 
Campbell, proprietor of Odell’s Sheet 
Metal Shop, 106 Water Street, is find- 
ing sufficient business to keep him go- 
ing. He says the furnace business is 
nothing to lend encouragement to the 
situation. Other furnace dealers are 
breaking their necks to cut prices, and as 
long as they are doing that, he feels 
that he is better off sticking to sheet 
metal work alone. Sooner or later the 
price cutters will eliminate themselves 
and then he can go ahead again on a 
profitable basis in the furnace business. 

Terre Haute, InprANA—Frank An- 
derson, President of the Indiana Sheet 
Metal & Roofing Contractors’ Associa- 
tion, sees the possibility of electricity 
coming into general use for heating 
purposes. He has already worked out 
one installation of this type. 


BLooMincton, Inp.—Cleve Branham, 
Bloomington Radiator and Sheet Metal 
Works, 212 South Rogers Street, was 
well satisfied with the results from the 
Bloomington, Indiana, District meeting 
held recently. He feels that the associa- 
tion is being moulded together into a 
well-knit organization as a_ result of 
these periodic district meetings. He is 
the District Governor for the Blooming- 
ton District. 


Waterioo, Iowa—Floyd Allen has 
purchased the stock and tools of the late 
L. O. Johnson, taking possession on July 
25th. Mr. Allen will continue the sheet 
metal and warm air heating business left 
by Mr. Johnson. 

MINNEAPOLIS, MINNESOTA—The acci- 
dental drowning is reported of William 
A. Thelander, aged 38, vice president vf 
the Sheet Metal Products Co. and the 
Twin City Furnace Co., both of 4010 
West Lake Street. He was swimming in 
Lake Nokomis, at an unsupervised beach, 
and while wading in the water suddenly 
disappeared. His wife gave the alarm, 
and a half-hour later his body was re- 
covered. 

St. Paut, Minnesota—The Capital 
City Roofing & Cornice Works, 517 Uni- 
versity Avenue, has been awarded the 
roofing contract for school of district &, 
Ramsey county. 

Thomas Finn, 50 W. 10th Street, has 

been awarded the roofing and _ sheet 
metal contract for creamery at Wood- 
lake, Minnesota. 
_ SPRINGFIELD, Minnesota—Schmidt & 
Lehrer have been awarded the roofing 
and sheet metal contract for store of 
Dierks Furniture Co. in Olivia, Minne- 
sota. 

Mapison, Wisconsin—Reinick & 
Krueger have the roofing-and ‘sheet metal 
contract for L. S. Joyce Funeral Home. 

Wilhelm & Donkle have the sheet 
metal contract for residences of Dr. H. 
H. Reese. 

NortTHFIELD, Minnesota—The North- 
field Furnace Co. has the warm air heat- 


‘irig contract for the residence of Dr. Jo- 


seph Moses. 

Cepar Rapins, Ilowa—Ilten & Taege, 
325 4th Avenue, W., have the warm air 
furnace contracts for residences of Har- 
old Bremer and Clarence S. Tufts. 

GLENDALE, CALIFORNIA— The Rena 
Sheet Metal Co. has the sheet metal 
work contract for Mark Keppel gram- 
mar school. 
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Los ANGELES, CALIFORNIA—The Bur- 
bank Sheet Metal Co. has the _ sheet 
metal contract for apartment building of 
Walter Haussler. 


The National Cornice Works has the 
kalamein door contract for fire station 
at Glendale, California. 

Pico, CALIFORNIA—The Peerless Sheet 
Metal Works has the sheet metal con- 
tract for National Bank. 


Jackson, Mississippr—The J. C. 
Thomas Co., 440 S. Farish Street, has 
been awarded roofing and sheet metal 
contract for $750,000 Merchants Bank & 
Trust Co. building. 

Cotumsus, GecrctA—Owen McArdle, 
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1438 First Avenue, has the roofing and 
sheet metal contract for addition to hos- 
pital at Fort Benning, Ga. 

AustTIN, Texas—J. O. Buass & Sons, 
407 Lavaca Street, have the _ roofing, 
sheet metal and skylight contract for 
Driskill Hotel Annex. 

BALTIMORE, MARYLAND—The Wm. F. 
Zeller Co., Inc., 613 W. Cross Street, has 
the roofing and sheet metal contract for 
$500,000 Memorial Alumni building at 
McDonough School for Boys, Pikes- 
ville. 

Houston, Texas—J. A. Sherman, 
1316 Spring Street, has the roofing and 
sheet metal contract for Junior-Senior 
High School in Humble, Texas. 

















“Barler” Oil Heater. 


From P. B. Simons, Bishop Avenue, 
Madisonville, Kentucky. 


Can you tell me who manufac- ” 


tures the ‘Barler” oil heater? 
Ans.—Barley Heater Company, 
Goshen, Indiana. 
Oil Burners in Iowa. 





From E. A. Barnes, Marion, Lowa. 

I would like to know what firms 
in Iowa make oil burners. 

Ans.—Laco Oil Burner Com- 
pany, Griswold, Iowa; Inter-State 
Oil Company, Sioux City, lowa; 
3ettendorf Oil Burner, Company, 
Bettendorf, Iowa, and Century En- 
gineering Corporation, Cedar 
Rapids. 

Blades for “Hull” Shear. 

From Adkins Roofing Company, 86 
Zane Avenue, Wheeling, West Vir. 
ginia. 

Please tell us where we can pur- 
chase blades for a 42 inch square 
shear formerly made by the J. E. 
Hull Company of Cincinnati, Ohio. 

Ans.—This firm is now out of 
business, but you can secure blades 
from the Cleveland Knife and 
Forge Company, Cleveland, Ohio. 
Old Style Refined Iron Boiler Tubing. 
From Bascom and Company, Troy, 

New York. 

Who, if anybody, makes the old 
style refined iron 4-inch steam 
boiler tubing ? 

Ans.—Reading Iron Company. 
230 Park Avenue, New York City. 
It may be purchased also from Jos. 
T. Ryerson & Son, 2558 W. 16th 
Street, Chicago, Illinois. 


Safety Matches for Lighting Fireplace 
Fires. 


From Richardson & Cameron _Com- 
pany, Littleton, New Hampshire. 


We would like to know who 
makes safety match which is about 
12 inches long for lighting fireplace 
fires. 

Ans.—Mittel-Borfer-Straus, 245 
Fifth Avenue, New York City. 

Cast Iron Salt Feeders. 


From James L. Modrell, Mackinac 
Island, Michigan. 
Can you tell me who makes cast 


iron salt boxes about 12”x12”x6” 
which are placed in corners of 
stalls ? ~ 

Ans.—Farmers Barn Equipment 
Company, Stevens Point, Wiscon- 
sin; Hudson Manufacturing Com- 
pany, Minneapolis, Minnesota; F. 
Rassmann Manufacturing Com- 
pany, Beaver Dam, Wisconsin; 
Ideal Salt Feeder Company, Mor- 
ristown, Minnesota. 


“Weatherall” Plastic Cement. 
From J. H. Clark & Barlow Hard- 
ware Co., 123 W. Lake Street, Chi- 
cago. : : 

Will you kindly inform us who 
makes ‘Weatherall’ Plastic Ce- 
ment? — 

Ans.—Wheeler Varnish Works, 
2256 Elston Avenue, Chicago. 

“Blue Ribbon” Lawn Mowers. 


From W. R. Rosel, St. Ansgar, lowa. 
Can you give me any information 


on the “Blue Ribbon” lawn mower, 
made by the Royal Manufacturing 
Company of St. Louis, Missouri? 

Ans.—As far as we know, this 
firm has been out of business many 
years and left no successors. 
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Galvanized Sash Chain. 


From Cordele Sheet Metal Works, 
Cordele, Georgia. 


Will you kindly inform us who 
makes galvanized sash chain? 

Ans.—American Chain Co., Inc., 
Bridgeport, Connecticut, and Dia- 
mond Chain & Mfg. Co., Indianap- 
olis, Indiana. 

Ludowici-Celadon Tiles. 

From L. C. Nye, Athens, Ohio. 

Can you tell me who makes a red 
corrugated roofing tile with “Ludo- 
vici-Celadon” marked on each tile? 


Ans. — Ludowici-Celadon Com- 
pany, 104 South Michigan Avenue, 
Chicago. 


“Skat” Metal Polish. 


From J. A. Black Hardware Company, 
South Chicago, Illinois. 


Please tell us who makes “Skat” 
metal polish. 
Ans.—The Skat Company, Hart- 
ford, Connecticut. 
Porstelain. 


From Whaley Brothers, 714 Second 
Street, Webster City, Iowa. 


We would like to know who 
makes the sheet metal bathroom tile 
called “Porstelain,” which was de- 
scribed in an article in your June 
22nd issue? 

Ans. — Porcelain Tile Company, 
228 N. La Salle Street, Chicago. 

“Knowles” Mushroom Ventilators. 


From John Maier & Company, 1640 
Chicago Road, Chicago Heights, II- 
iinois. 


Can you give us any information 
on the “Knowles” mushroom ven- 
tilator ; also who handles it in Chi- 


. cago? 


Ans.—This is made by Knowles 
Mushroom Ventilator Company, 
202 Franklin Street, New York 
City, and is handled in Chicago by 
Tuttle & Bailey Manufacturing 
Company, 407 South Dearborn 
Street. 

Sprinkler Roses. 


From Lawrence Treesh, Orland Tin 
Shop, Orland, Indiana. 


Please give me the names of 
firms making sprinkling can roses. 

Ans.—Berger Brothers Company, 
237. Arch Street, Philadelphia, 
Pennsylvania; Consolidated Fruit 
Jar Company, New Brunswick, 
New Jersey; Wm. Vogel & Bro., 
Brooklyn, New York, and National 
Enameling & Stamping Co., Mil- 
waukee, Wisconsin. 
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Incinerators. 


From George R. Baker, 414 North 
Second Avenue, Alpena, Michigan. 


Can you tell me who makes per- 
forated metal or wire incinerators 
for burning paper? 

Ans.—Hart & Cooley Mfg. Co., 
New Britain, Conn.; Geo. W. Die- 
ner Mfg. Co., 400 Monticello Ave- 
nue, Chicago; Majestic Company, 
Huntington, Indiana. 

“Holland” Radiator. 


From Timken-Detroit Company, 4971 
Elston Avenue, Chicago. 


Please tell us who makes the 
“Holland” radiator? 

Ans. — This is not being made 
any more. It was manufactured 
many years ago by the Holland Ra- 
diator Company of Chicago and was 
later taken over by the American 
Radiator Company, Chicago, who 
now furnish repairs only for it. 

Fiber Plugs. 


From Mehl Brothers Sheet Metal 
Works, 807 Union Street, Coffey- 
ville, Kansas. 


We would like to know who 
makes fiber plugs used as expansion 
shields for brick, tile, concrete, etc. 

Ans.—The Rawlplug Company, 
Inc., 66 West Broadway, New York 
City. 

“Adam” Lawn Mower. 


From Wolfe & Becker, 321 State 
Street, Beloit, Wisconsin. 


Who makes the “Adams” lawn 
mower ? 

Ans.—Coldwell Lawn Mower 
Company, Newburgh, New York. 





WINDOW COSTS 
(Concluded from Page 14) 
when windows are installed by the 
old method of pointing, the cement 
around the frame sometimes breaks 
away, because it. is of a different 
mix from the concrete in the walls 
and is applied after the walls have 
hardened. The pointing often dis- 
integrates, especially where there 
are large ventilators operated by 
springs and catches. Air and water 
then have free access until the 
faulty work is removed and _ re- 
placed. The use of inserts results 
in a tighter and more permanent 

job. 

Making windows plumb is just as 
easy with the inserts as it is with 
the old method. It is, of course, 
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quite necessary to have the inserts 
nailed properly to the form. If this 
is done, and if the forms are plumb, 
the windows will be straight. Fur- 
thermore, the insert allows lateral 
adjustment for lining up the win- 
dow frames before they are ham- 
mered into place. 

The inserts are finding increasing 
favor with architects and contrac- 
tors. They have been recently used 
in a number of large buildings. The 
Montgomery Ward building, erect- 
ed at Fort Worth, Texas, is one in 
which a large number of the inserts 
were used. Others were: Corn 
Products Refining Co., a large plant 
at Argo, Ill.; Kalamazoo Vegetable 
Parchment Co., Kalamazoo, Mich. ; 
the Powell Knitting Co., Spartan- 
burg, S. C.; and the Maltz Building, 
Lafayette Street and De Bevoise 
Place, Brooklyn, N. Y.—Reprint 
from Pure Iron Age. 





Ventilation Scores Again! Auto 
Parts Plating Process 

Made Safe by Ventilation 

_ Deadly fumes, which formerly 
constituted the biggest obstacle to 
the widespread use of chromium 
plating by many important units in 
the automobile industry, have been 
overcome by air conditioning ex- 
perts in the industry who have made 


the spraying or “filming” process 


absolutely safe and fool-proof. 
The huge pots or tanks contain- 
ing the chromium are ventilated by 
means of large exhaust fans which 
are connected to umbrella-like hoods 
over the tanks, and these fumes are 
drawn back into a special chamber 


where the vapor is condensed and — 


run back into the tank. 

Bumpers and other hardware 
used in automobiles are dipped in 
these tanks, although some parts, 
particularly radiators, are sprayed 
with the chromium tinder the ven- 
tilated hoods. 

The appeal of chromium in the 
automotive industry is contained in 
the enduring wear and lasting “blue- 
white” luster it gives to nickel 
plating as compared with yellowish 
tinge acquired by nickel after brief 
use. Such important producers as 
Willys-Overland, General Motors, 
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Stearns, Franklin, and others are 
using it extensively. 


Chromium is a white metal cf ex- ° 


treme hardness. For years its only 
use was as an alloy of steel, giving 
added strength to that metal. Radi- 
ator shells, headlamps, bumpers and 
other ornamental parts which now 
are plated are given the same pre- 
paratory treatment for chromium as 
for nickel plating. The part is first 
smoothed on emery wheels and 
thoroughly cleaned, after which it is 
given a copper plating. The part is 
then given a nickel plating bath, 
after which follows the chromium 
bath. Chromium plating is not sub- 
ject to rust or corrosion and its 
original brilliancy is restored by 
wiping with an ordinary cloth. 





WISCONSIN PICNIC 
(Continued from Page 19) 
when the sun burst forth again and 
dried out the boys in good shape. 
The ball game was resumed, more 
horseshoe contests held, and nobody 

thought of going home. 

Louis Eschenburg was thinking 
about the blut wurst frying so he 
got some of the boys to help him 
get the water out of the stove and 
dry out the charcoal. 

Racine was present almost one 
hundred per cent, and about seven- 
ty-five of the state members turned 
out for this annual affair of the 
Wisconsin Sheet Metal Contractors’ 
Association. Paul Biersach was 
present as usual, visiting with all his 
old cronies. 


‘OIL BURNER 
(Concluded from Page 22) 


The simple statement that a burner is 
“listed as standard by the Underwriters’ 
Laboratories” should suffice. 


2. Listing by the Underwriters’ Labora 
tories should not be claimed or implied 
unless the burner advertised has actually 
received such listing. 


3. Listing by the Underwriters’ Labora- 
tories should not be used as a basis for 
irrelevant and unjustified claims. 

D. Prices 


1. While there is no objection to 
quoting prices for burners installed with- 
out tanks, the words “tank extra” or the 
equivalent should be displayed in type 
equally as prominent as “completely in- 
stalled.” 


2. In comparing prices with other 
makes of burners be sure that the com- 
parisons are fairly made on the basis of 
equivalent equipment. 


el eae - L  Rr  S 
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RANDOM NOTES 





Merchandising 

A high pressure salesman was 
showing an lowa prospect a strip of 
arid Texas land. 

“This is the garden spot of the 
country,’ he said, “or it will be 
when a little development is done. 
Why, the truth is, all it needs now 
is a few good people and plenty of 
rain,” 

“T suppose so,” was the farmer’s 
answer. “That’s all hell needs, too.” 
K * *K 

“Why, Johnny,” said the minister 
who was walking by as the little boy 
was swearing, “don’t you know it’s 
wrong to swear? It makes cold 
chills run down my back when I 
hear you use those words.” 

“Gee whiz,” spoke up little John- 
ny, “if you'd heard dad yesterday 
when he hit his finger with a ham- 
mer you'd have froze to death.” 

aoe jee 

Nothing irks a genuine college 
boy any more than shaking out the 
envelope from home and_ finding 
nothing but news and love. 

* * * 

Browne: “Did you give your wife 
that little lecture on economy you 
talked about ?” 

saker: “Yes.” 

“Any result?” 

“Yes 


smoking.” 





I've got to give up 
* ok ok 

Two men left a banquet together ; 
they had dined exceptionally well. 

“When you get home,” said one, 
“if you don’t want to disturb your 
family, undress at the foot of the 
stairs, fold your clothes neatly, and 
creep up to your room.” 


They met the next day at lunch. © 


“How did you get on?” asked 
the adviser. 

“Rottenly,” replied the other; “I 
took off all my clothes at the foot 
of the stairs, as you told me, and 
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folded them neatly. I didn’t make 
a sound. But when I reached the 
top of the stairs it was the elevated 
station.” 
* OK 

Even the grave civil service com- 
missioners could not resist being 
amused at an answer given at a re- 
cent examination. The question 
was: “Give for any one year the 
number of bales of cotton from the 
United States.” 

The applicant 
None.” 


1491. 


wrote: 


x ok Ox 


Father: “I’m sorry to have to 


whip you, my son, for, as I have 


to'd you before, it pains me more 
than it does you.” 

Johnny: “I know that, pa, and 
it’s only because I know it pains 
you that I cry.” 

i ok 


He: “I'll never marry until I find 
a girl who is my direct opposite.” 

She: “You shouldn’t have much 
trouble. I know a number of very 
clever young women.” 


* * 


Mandy: “You-all reminds me of 
one of them flying machines.” 

Rastus: “How cum, woman, how 
cum? Cause I is such a high flyer ?” 

Mandy: “No, sah, cullud man; 







AND SKETCHES 


it’s jest ‘cause you aint no use on 
earth.” 
3s * 

Frank: “What did you do .with 
the blonde you had out last night?” 

Ernie: “Oh, I gave her the air. 
She turned out to be one of these 
Iowa girls.” 

* * 

“That’s what I call tough luck.” 

“What’s that?” 

“T’ve got a cheque for $40, and 
the only man in town who can 
identify me is the one I owe $50. 

i 


“T fell over fifty feet!” said A. H. 


‘Borman, St. Charles, Illinois. 


“And you mean to tell me you 
wern’t hurt?” 

“No, I was only getting off a 
crowded street car.” 

Mrs. Dave Farquhar (to golf ap- 
parel salesman): “I'd like to look 
at some large handicaps, please; 
Dave said if he had had one last 
month he would have won the golf 
tournament.” 

k * x 

I had a very nice visit on Tues- 
day of this week with Ed. Stahler, 
proprietor of the G. & S. Stove 
& Furnace Company, 4224 West 
North Avenue, Chicago. Ed says 
that the prospects for future busi- 
ness in warm air heaters in Chicago 
and surrounding territory are about 
as bright now as they have ever 
been. He has «some mighty fine 
forced air and gravity jobs lined up 
for early installation. 

*K aK 

Bessie came running to her 
grandmother, holding a dry, pressed 
leaf, obviously the relic of a day 
long gone by. 

“T found it in the big Bible, 
Grandma,” she said, round-eyed. 
“Do you suppose it belonged to 
Eve?” 
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This magnificent emblem 23’ x 27’ is 
fabricated of ARMCO Ingot Iron. 
Because it is so pure and soft, this 
iron works faster and surer, cuts time 
and labor costs, eliminates wastage, 
and makes finer looking jobs. 


W hen 





Workability Counts! 


Wy OSEABILITY meant something to 

Jack Garner of the Acme Sheet Metal 
Works, Detroit, Michigan, when he made 
this intricate emblem. He needed a sheet 








Mr. S. P. Cade, Seattle, Washington, had ARMCO Ingot 
Iron gutters installed on his house in 1912. Now, seven- 
teen years later, they are still in splendid condition. He 
writes, “I am moved to express to you my appreciation of 
this material, and the great advantage in the use of ARMCO 
Ingot Iron ower ordinary galvanized iron.” 

















metal that was uniformly soft and work- 
able, and ARMCO Ingot Iron is famous for 
just those qualities. He knew from his 
own experience that it would work right 
for him in producing this unusual example 
of craftsmanship. 

Just as important is ARMCO Ingot Iron’s 
reputation for long service. This purest 
of all commercial irons has made match- 
less records of endurance in all kinds of 
service, the world over. 


Besides, fourteen years of continuous 
national advertising has built an accept- 
ance that makes it easy to sell this well 
known metal. 


Any of our salesmen can give you more in- 
formation about ARMCO Ingot Iron. Or, 
write direct to headquarters. 


Executive Offices, Middletown, Ohio 


ARMCO INGOT IRON RESISTS RUST 


Say you saw it in AMERICAN ARTISAN—Thank you! 








The Armco Distributors’ Assn. of America 








EEE 




















Order Books Forecast Good August 


Usual Summer Low Spots Being Hurdled by Steelmakers—Bridge and 
Structural Work Heavy—Scrap Prices Rising—Northwest Is Active 


TEEL producers have negoti- 

ated July, the first real hazard 
of the summer, with operations and 
order books reduced not over 10 per 
cent, on the average, during the 
month. August normally completes 
the cycle, but producers’ commit- 
ments are insurance that substan- 
tially the current rate of operation 
will be maintained. 

There not having been the usual 
midsummer recession, it may well 
follow that there will be no compen- 
sating fall bulge. The statément of 
the president of the United States 
Steel Corporation that he does not 
foresee any important letdown over 
the remainder of the year epi- 
tomizes the sentiment of the indus- 
try. 

Through most of July shipments 
have been making moderate inroads 
on order books, and steelmakers 
have been able not only to make 
more prompt delivery but also to 
schedule emergency requirements. 
The margin between shipments and 
bookings, however, has been nar- 
rower in the past week, especially at 
Pittsburgh and Chicago. 

Plate and structural steel require- 
ments have been notably heavy for 
the season. The two leading auto- 
motive buyers of steel have not cur- 
tailed their specifications appre- 
ciably, and introduction of new 
models will shortly stimulate other 
makers’ needs. Tractor and imple- 
ment demand has not succumbed 
quite so far to the season as for- 
merly. 

Shipments of pig iron continue 
heavy, the July total comparing fav- 
orably with that of June, though 
new business is failing to keep the 
pace. 

The market retains a strong tone, 
the low level of furnace stocks 
steadying prices. Production over 
the past 12 months ran behind ship- 
ments, with the result that surplus 
supplies of some grades have been 


practically depleted, while all are 
substantially less than a year ago. 

The price of $20, Chicago fur- 
nace, is being held as the base for 
northern pig iron. 

A number of merchant iron buy- 
ers, who are not southern iron users, 
are holding back on future commit- 
ments because of the movement of 
southern iron into this territory, but 
thus far there has been no weaken- 
ing. 

No. 5 Iroquois furnace at South 
Chicago will be blown in soon, after 
having been down several weeks for 
relining. 

Deliveries for the first seven 
months of the year will set a record 
for any similar period. 

Small-lot sales predominate in the 
southern pig iron market. Ship- 
ments approximate production. 

No. 2 foundry is offered at 
$14.50, base, Birmingham, with 
sales made north of the Ohio river 
at $14, and reports of further con- 
cessions. : 

Basic iron has been weaker than 
the foundry grade. Republic Iron 
& Steel Co. will blow out one of its 
stacks next month. Two other 
stacks in this district will be blown 
out later, for repairs. 


Copper and lead sales have be- 


come increasingly active in the past 
week, but otherwise buying of the 
major nonferrous metals has shown 
very little change. 

Buying of brass and copper mill 
products is a little more active than 
in some time. Demand consists 
mostly of small lots for early ship- 
ments, and is of such a nature as to 
give mills the impression that buy- 
ers may come into the market in a 
larger way at any time. Mills are 
not as busy as they were through 
the winter and spring, but they are 
operating at much higher rates than 
is customary for midsummer. 
Copper 

Buying of copper for domestic 


use remains light, mostly for 
prompt or August shipment. There 
are indications that buyers are more 
interested in covering their needs. 
Export demand has been good, and 
there appears to be rising activity. 
Practically all of this buying is for 
relatively early shipment. The price 
situation in copper is unchanged. 
Nearly all producers other than cus- 
tom smelters remain out of the mar- 
ket. 
Zinc 
Prime western business has been 
extremely quiet in the past week. 
All producers continue to ask 6.80c, 
East St. Louis, and a little business 
has been done at this figure, mostly 
for prompt and August shipment. 
The ore market is unchanged at $44 
a ton. The ore situation in the Jop- 
lin district is one of the chief sus- 
taining factors. High grade zinc is 
quoted unchanged and is moving in 
heavy tonnage. 


Tin 


Price fluctuations have been nar- 
row in the past week, spot being 
mostly a little above 47.00c a pound 
and futures around 48.00c. Btiying 
by consumers has been lighter. The 
trend of the market has been uncer- 
tain. Prices are several cents above 
the low point of the spring. Con- 
sumers have bought a fair amount 
of futures metal recently, and in 
some instances have gone unusually 
far ahead. It is not certain whether 
there is sufficient buying power be- 
hind the market. to sustain much 
higher prices for any length of 
time. July statistics will be an- 
nounced in a few days, and it is gen- 
erally thought now that they will 
show no decided change. 

Lead 

The price recovery in the London 
market in the past few days has 
served as a stimulus to domestic 
buyers. The market here has be- 
come more active for prompt and 
August shipments. Prices are un- 
changed but firm. 
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GEROCK BROS. MFG. CO. 


SHEET METAL ORNAMENTS 


AND STATUARY 
1252 So. Vandeventer Ave., St. Louis, Mo., U.S.A. 
Write for Catalogue 
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JORNAMERNTS| 
ZINC-COPPER-BRONZE , 












MILLER & DOING, c. 


66 YORK STREET BROOKLYN, N. Y. 





















AEQLUS Improved Ven- 

tilators are supplied in 
fourteen different metals to 
meet the conditions encoun- 
tered. 


AEOLUS DICKINSON 


Industrial Division of Paul Dickinson, 
nc. 


3340 South Artesian Avenue 
Chicago, IIl. 


Another BIG Job 


In next week’s‘issue of AMERI- 
CAN ARTISAN there will appear 
a feature article with illustrations 
of another BIG sheet metal -job— 
be sure to read it. 














Show this article to your prospects 
and architect friends—show them 
how and why SHEET METAL is 
best for BEAUTY and PERMA- 
NENCE. : 



























Plain Round 


NEVER MADE WITHOUT THIS 


= 3 


Quality and Service Made ’em Famous 





Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 


Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 


Square 
Corrugated 
Style A 





Not made lighter than 
28 ga. or 16 oz. copper 























Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN is, the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly 


Note: These Prices Are Chicago 
Warehouse Prices of Metal, to 
Which Must Be Added Freight 
to Cities Outside of Chicago. 





METALS 





PIG IRON 
Chicago Fdy., 
No. 2 


Bouthern Fay. No. 2........ 21 61 
Lake Seperior Charcoal oé 44 04 
Malleable ...... cocce we OO 


FIRST qr alary Eatin 
CHARCOAL PLATES 
Cc 20x28 112 spot + $22 60 


SOESB .ccovcee 35 
ox. 20x28 56 sheets.... 14 M4 
Xxx 20x28 


20x28... 
TERNE 
[C 20x28, 40-lb. 
20x28, 40-1b. 
IC 20x28, 25-lb. 
20x28, 26-lb. 


IC 20x28, 20-lb. 
IV 20x28, 20-Ilb. 112 sheets 23 00 


“ARMCO” INGOT IRON PLATES 
No. 8 ga.—100 Ibs. ...... $4 16 
8/16 in.—100 Ibs. ........+. 4 06 
% in.—100 Ibs........-- Pee 
COKE PLATES 
Cokes, 80 lbs., base, 20x28 $12 60 
Cokes, 90 lbs., base, 20x28 12 20 
Cokes, 100 Ibs., base, 20x28 12 40 


» lbs., base, IC 
ee ot evcccsecccces 12 7% 


20x2 14 76 
Coe, Ibs., he scetu 2X, 


ts - 8 60 
Cokes, a Iba. “base 3x, 2 85 


060000 pee seks 10 26 


BLUE’ SHEETS 
Base 10 ga.....per 100 Ibs. $3 35 
“armco” 10 ga. -per 100 lbs. 4 16 

ONE ras OS om ROLLED 


nso yaa Ibs. $3 85 
..-per 100 Ibs. 4 00 
-per 100 Ibe. 4 06 


eeetes 


had 
wa 











eoecee eeeeees 











r Box 
112 oun $26 70 
112 sheets 29 70 


seer eeeeeeseesesee 





per 100 Ibs. 4 16 
per 100 Ibs. 4 20 
per 100 Ibs. 4 30 
per 100 lbs. 4 45 
per 100 Ibs. 4 66 


“armco” 24....per 100 lbs. $6 16 
GALVANIZED 





per 100 Ibs. $4 40 

per 100 Ibs. 4 65 

per 100 Ibs. 4 70 

per 100 lbs. 4 76 

per 100 Ibs. 4 90 

per 100 Ibs. 56 15 

..-per 100 Ibs. 5 26 

4 per 100 Ibs. 5 40 
No. 80 ...ccceee per 100 lbs. §& 80 


BAR SOLDER 


Warranted 50-50 per 100 Ibs. $31 26 


oe ie ES REGS per 100 lbs. 30 51 
phase ee sun per100 lbs. 29 26 
EE Chae per100lbs. 27 26 
ZINC 
Tm - Blade ..cccuccssccccscces $ 7 365 
SHEET ZINC 
Cask Lots (600 BRD 00 v0 000 76 
Gheet Lots ......-+.- covcce BO 6 
BRASS 
Sheets, pong base . ae} bs 
BET BAM occcscscacecsecce 





Tubing, ‘soamices, Chicago 
ote knsd ea bent 64.00bn --29%e 
uinl'b BORO cccccccedevevecess 8 
Wire, enee base .. 
Se aaa 
ap chicago base 
COPPER 
Sheets, Chicago base ..... --27%C 
DENS AOS | x< ko o.0:95540 6enende 26%c 
Tubing, seamless, Chicago 
BERD vscceveorbenneecheoben 30%ec 
DET  DMRO- boc ess yesndcetsns 29%e 


Wire, plain rd., 8 B. & 8S. Ga. 
ORG. RORTI  c.o'os.os9scacen 25%e 





LEAD 
American Pig ....s.ccccees $7 62 
MEP \. sink b.su new hehe Wekehso ee 8 60 
TIN 
ee SE per 100 lbs. $53 00 
fo es aA per 100 lbs. 652 00 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 
ASBESTOS 

Roll board .......... . 
Mill cened 3/32 to %, 7%c per Ib. 


wane oe Paper (260 
. ft. to roll)....$6 00 per roll 


BRUSHES 


Furnace Pipe Cleaning 
Bristle with handle each $0 75 


Flue Cleaning 
Steel only, each ..... Pree 


CEMENT, FURNACE 


American Seal, 6-lb. cans, net $ 45 
American Seal, 10-lb. cans, net 865 
American Seal, 26-lb. cans, net 2 26 
POCOFA ccocccces per 100 Ibs. 7 50 
CHIMNEY TOPS 


Adams’ Revels 
Wt. Doz. Price Dos. 


4 in..... «ee-21 Ibs.. +-$11 00 
6 im...eeeee 324 Ibs......... 11 60 
7 in.....++--80 Pee sseewene Te 60 


Bash cevcrvecswvennes cocccceGh 50 
CLIPS 
Dampe 4 
NOR Rivet Steel, with tail 
pieces, per gross..... -+.$9 60 
Rivet Steel, with tail 


coccce 7 60 


pieces, per gross.. 
3 40 


Tail pieces, per gross..... 


oy Ib. Kecsatcoes : i per Ib. 45c 
| ie onrees yee << 48c 
Ce ae hwaeat -.- per Ib. 6&c 
a eee coccesccees Per lb. 60c 
CORNICE BRAKES 
Chicago Sted Bending 
Nos. 1 to 6B..... podvevecons ome 
ows.aime 
Gal., plain, round or cor. rd. 
26 BAUGE ..cccccccccsccccccce 
28 gauge ......-66- voeseecceel 
DAMPERS 
Yankee Hot Air 
7 Inch, doz........ ooe-$1 60 
8 inch, GOS. .ccccotioccsne - 2 20 
9 Imch, GOS... ccccccccccvce 2 60 
10 ImGh, GOS. .cccccccccccces 2 80 
BM FIR 5 oa: 6 00 00:8 8 0e'0'8 - 3 60 
BA SRG, BOR wccccvcvesvece 5 00 
ADAMS No. 1 CHECK 
Check and Collar Complete 
8 inch, each.......s-ceee+s 3 00 
9 inch, each. veosdveees - 3 26 
End Check 
8 inch, each.........200- eS 
9 inch, each... covccecce & OO 
8 inch, each...... eovses dee 50 
D INCH, SOCR oc voccccccceves 66 
No. 2 CHECK 
. inch, each.....scccese coe 2 OO 
© WOR, COB viccccvcccsnvecs 1 00 
10% ~~ 5 on Adams No. 1 
and No. 2 Check 
Diam 8 
eee o++$2 00 
8 inch, 0Z.......scecceccee 8 30 
© BR, ie oo once csesss eee 4 80 
RO FOR GOB e ccccccasesiasoes 6 00 


Adams’ Sheet Metal 


T MMOD, GOB. vccccccccccccccGh’ 60 
8 inch, GOB....,ccccecsscese 3 20 
9 Imoh, GOS. .cccccccccccccee 3 CO 
10 inch, dOZ......cccccccccee 3 80 
12 inch, ; 

14 inch, 


EAVES TROUGH 
Galv. Crimpedge, crated. .75-10% 


Zinc, “Barnes” ........+++++.60% 
ELBOWS 
Conductor Pipe 
Galv. plain or corrugated, 
round flat Crimp, 
BO GS ack cbc dens ea vot eu 60% 
26 Gauge ....... japa<tenenns 45% 
S4 GOETO cccccssccccccccccsdee 


Galv. Terne Steel 


Plain Rd. and Rd. Corr.: 
26 Ga. 
24 Ga. 


ee cececccccscceees 45% 


ecccccccvccene 18% 


6 
“38% 
Portico Elbows 


Standard Gauge Repgunter Pipe, 
Plain or corrugat: 
Not nested women ee 
cccccccc cee IO BE 


Nested Solid 


Sq. Corr., A. & B. & Octagon 


BB GB. .cccccccccccccccc cc b0% 
26 GO. .ccccccccccccccccce 86% 


Square Corrugated 


No. 28 Gauge .... 
26 Gauge ... 


eereeceeee 


tn. 


Portico 7 

ata Ae. Leererrry rer y ery | | 
Copper 

16 oz., all designs....... + 40% 
Zinc— 

All styles 2. .csceesveseese 60% 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
etilcos” Ne Ne. 28 Gauge. pes. 


AB pocsbssncagte 1 


6-inch ........ eee eeeececees 

TAMCH weccccscccccccccccccs L 16 
Special Corrugated 

6-inch Ccvccccescsccescooocegh 00 

7-inch eeeeeeeeeeeeeeeeesere t 


Adjustable—Uniform Blue 
“Milcor” No. 28 Gauge. Uniform 


Blue. . 
6-inch 
6-inch 
7-ineh ee Cee ee eee eeeeeeeee 10 


WOOD FACES—60% off list. 


Cocccccccccvccccccces Gh 60 
eeeeerseeesseeeseseeee 1 & 


(100 rods)...$28 68 
(100 rods)... 43 63 


126-6-124%% 
1948-6-144% 


FILES AND RASPS 
Heller’s (American) ......60-10% 


American ...ceecceseeee es 60-10G% 
Black Diamond ........+++-80% 
MOGI ccctoccccices 
Great ° 





cClelian 
Nicholaon ......... 
Simonds 


Core recccrsereses se COG 


Geo. W. Diener Mfg. Go. Ba. 
No. 02 Gasoline Torch, 1 
Gt. > vecccsaweesreccesced 8:90 


No. 9250, Kerosene, 
Gasoline Torch, 1 ete ee 


No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 11 36 


No. 15 Tinner’s Furn. 
Round tank, 1 gal..... 10 1 


No. 21 Gas Soldering Fur- 
nace 


No. 110 Automatic Gas 
Soldering Furnace .... 10 6 


GALVANIZED WARE 


Pails same. after made), 
1O-@t. cacccccccces Srececclll ay 


“— (oui aftey made). 


Me, 3 cccveccocccctasense’ OBO 
GLASS 

Single Sereeam, A, nan 

brackets cacvserecccocccs sb 
Single Strength, B, all 

Demekete i. ccccccccces 002 287% 
Double - aspen A, all 

Brackets ..ccccccccces Aer 
Double iisenets, B, all 

WORMED © nc pdesdcdvciceecrs 87% 

HANGERS 


Conductor Pipe 


Milcor Perfection Wire.....36% 
one 3 Foi lex Wire.......10% 
Eaves Tro 
Milcor seal (galv. after 
forming) from List......60% 
ay Selfiock B. T. Wire, 


eS SS cocvecee sO 
HOOKS 
Conductor 
“Direct Drive’ Wrought 
Iron for wood or 16% 
HUMIDIFIER 


“Front-Rank,” Automatic 
In single lots.........00++-60% 
In lots of 10 or more....50-5% 
In lots of 26 or more...60-10% 
Vapor pans, etc., each.....60% 


Stove Cover 
Coppered ........per gro. $6 00 


Alaska ..........per gro. 4 ¥6 


MALLETS 
Tinners 
Hickory .........per dos. §3 35 
MITRES 
Galvanized steel mitres 
28 Ga. edneséscuseebabsbeccse® 
26 Ga. aheposséectecndecenceenee 
NAILS 
Cut Steel, base ...........-$4 00 


Wire 
OCOMMBOR «6 vcsccicdcccsccecSS 10 
Cement Coated ......... 8 14 


(Continued on page 32) 



































Bm Ba 


All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. 
Punched Metal Grilles, Register Faces, Ventilators, etc. 
Guard Material for Machines and Belts. We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
Perforated Tin and Brass always in stock 


HARRINGTON 8 KING PERFORATING @ 


5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 
New York Office: 114 Liberty Street 
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Help US to Help YOU! 


The “Torrid” Furnace 


VERY week AMERICAN ARTISAN amie —0) 0s rorsid’ Fumace 











receives many inquiries directed to its , tremendous amount of 
é 23 heat, much — than 
e erent ja; that furnished by the 
Notes and Queries ordinary tinner’s fur- 
Lda P nace. 
D epartment rl 4 A fuel saver and gen- 
<<0: (4) | erating machine of the 
which cannot be handled promptly because CH Ja finest quality made at 
you fail to give us details concerning the See the price. 
products you are interested in securing. "GEO. W. DIENER MFG. 


co. 
Tell us all you can about the products you sa Aeterna poate bwin oe 


are seeking—give us all the information you 











can concerning its use, construction, name 


halen RYERSON SHEETS 
These clews help us to help you. 


. IMMEDIATE SHIPMENT FROM STOCK 
More than twenty kinds of Prime quality sheets are carried in stock. There is 


AMERICAN -ARTISAN | | |“""ssnee eeeeets 























Obicage Miwankes Jersey City Besten Detroit St.Louis Ciscinesti Cleveland Suflale 














Josep T. RYERSON & SON iwc. 





VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work them 


Send for catalog today VIKING SHEAR CO., Erie, Pa. 




















When writing mention AMERICAN ARTISAN—Thank you! 














a 





A-C Mfg. Co. 
Aeolus-Dickinson Co. 
Agricola Furnace Co. 
Alamo Heater Co 
American Brass Co. 
American Fdy. 
American Furnace Co. 
American Neon Light Corp... 
American Wood Register Co... 
Armco Distributors Assn. of 
America 


Auer Register Co. 


B 


B. & F. Mfg. Co. 
Barnes Metal Prod. 
Beh & Co. 

Berger Bros. 
Bertsch & Co. 
Brillion Furnace Co, 


- 


Burgess Soldering Furnace Co. 


c 
Steel Corp. 
Supply Co... 
Pattern 


Central Alloy 

Chicago Furnace 

Cleveland Castings 
Co. 


D 


Dieckman Co., Ferdinand.... 
Diener Mfg. Co., Geo. W.... 
Dreis & Krump Mfg. Co. 


Eller Mfg. 
Emrich, C., 


Mfg. Co. 

Furnace C 

Folson Metal Products Co.... 

Forest City-Walworth Run 
Fdy. Co. 

Fort Shelby Hotel 

Fox Furnace Co. 


Fanner 
Farris 


G 


Gerock Bros. Mfg. Co. 
Goethal Co., Alfred C. 
Gottschalk Heating Co. 
Gray Brothers Co. 


H 


Hall-Neal Furnace Co. 
Harrington & King Perf. Co.. 
Hart & Cooley Co 
Henry Furnace 

Co. 
Hess-Snyder 
Wm. Highton & Sons, 
Homer Furnace Co. 
Howes Co., S. M. 
Hyro Mfg. Co. 


Company, 


Independent Reg. & Mfg. Co.. 
Inland Steel Co. 
Interstate Machinery 


K 


Kansas City Fan Co. 
Kernchen Co. 
Kester Solder 


Kirk-Latty Co. 


& Furnace Co. 


& Foundry 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


L 
Lamneck & Co., W. 
Lamson & Sessions Co., “ 
Langenberg Mfg. Co, 
La Salle Machine Works...... 
Lennox Furnace Co. 
Lupton’s Sons Co., David 


M 
Magirl Foundry & Furnace Co. 
Majestic Co. 
Maplewood Machinery 
Marshall Furnace Co. 
Marshalltown Mfg. Co. 
May-Fiebeger Co. 
Melilvaine Burner Corp. 
Meyer & Bros., F. 
Meyer Furnace Co. 
Michigan Fireproof Skylight 
Co. 
Midland Furnace Co, 
Miller & Doing, Inc. 
Milwaukee Corr. Co..Back Cover 
Mt. Vernon Furn. & Mfg. Co.. — 


N 


Super-Service Co.... 
Sales Co., 


National 

New Jersey Zinc 
The 

Nortman-Duffke Co. 


Oo 


Osborn Co., The J. M. & L. A. 


P 


Parker, Kalon Corp. 
Peck, H. E. 

Peck, Stow & Wilcox 
Preferred Oil Burners, 


Premier Warm Air Heater Co. 


Q 


Quincy Pattern Co. 


R 
Richardson & Boynton Co.... — 
Robinson Co., A. H..Front Cover 
Rock Island Register Co 
Rybolt Heater Co. 
Ryerson & Sons, Inc., Jos. 


Ss 
Sall Mountain Co. 
Sheer Co., H. M. 
Sheet Metal Trade Extension 
Committee 
Shuttle Co., 
Standard Ventilator Co. 
St. Louis Tech. Inst. 
Success Heater Mfg. 


- 
Taylor Co., 2} 
Technical Products Co. 
Tuttle & Bailey Mfg. Co 
Tuttle Register Dust Catcher 
Co. 


XXth Century Htg. & Mfg. 


Vedder Pattern Works........ 
Viking Shear Co. 


Ww 


Warm Air Furnace Fan Co. 
Waterman-Waterbury Co. 
Western Steel Products Co... 
Williamson Heater Co. 

Wise Furnace Co. 

Wodack Electric Tool Corp... 
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Markets--Continued from Page 30 


PASTE 


Asbestos Dry Paste: 


200-lb. barrel ...........$14 
100-lb. barrel 76 
60-lb. pail 
10-lb. bag 
Se eee ee eee 


2%-Ib. cartons o% bie ow 


optcarecent oe 


covcceccccece 2 


POKERS, FURNACE 


POKERS, STOVE 


Nickel Plated, coil ere: 
DOP GORS oo 6F5s bc tecaaace 
W’r’t Steel, str’t or beat, 

per doz. + 0@0-0,. 00 


cere eeeee 


PIPE 
Conductor 


Cor. Rd., Plain Rd., or Sq. 


Galvanized 


Crated and nested (all 
0 u2 oes «oehe eo teeeene 

Crated and not nested 
(all gauges) .....-...76+2%% 


Furnace Pipe 


Double Wall Pipe and 
Fittings 
Single Wall Pipe, Round 
Galvanized Pipe ....50&10% 
Galvanized and Tin at 
0& 10% 


Lead 


Per 100 Ibs. --$12 50 


Stove Pipe 
“Milcor” “Titelock” Uniform Blue 
Stove 


28 gauge, 6&6 inch U. C. 


28 gauge, 
nested .. 
30 gauge, 
ted 


30 gauge, Se 
nested . 


T-Joint Made up ~ 
6-inch, 22 ga....per dos. § 3 40 


All 
No. 11, all styles ........2..60% 


PULLEYS 


-per doz. $0 856 
-per gro. 8 60 
Furnace. Screw. (enameled) 

--per doz. 76 


Furnace Tackle... 


PUTTY 


++-10% 


UADR 
Malleable Iron Damper... 


REDUCERS—Oval Stove Pipe 


Per Doz. 
7—6, Staeaee, 1 doz. in 
carto oovescgn OO 


REGISTERS AND BORDERS 


Baseboard, Floor and Wall 


Cast Iron ... re 

Steel and Semi- Steel oe 
Baseboard, 1 piece .....33 

= taal 2 piece ........3838% 


Adjustable Ceiling “Ventilators 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14......33%% 
Large Register Faces—Steel, : 
14x14 to 88x42 ect 


Ventilating Register 


DEP BOONE iccccccccocvesss We 
Small, per pair .. . 30 
Large, per pair ........ 60 


RIDGE BOLL 


Galv., Plain Ridge Roll, 
D'AIA 2c ccccccccccccce s T6-16-5% 


Galv., Plain Ridge Roll 
OPOGOE «nce icin navncdctecnscternn’ 


SCREWS 
Sheet Metal 


* 4, 1%x%, per gross ......$0 63 
No. 10, %x3/16, per gross 68 
No. 14, %x%, per gross.. 83 


SHEARS, TINNERS’ 


& MACHINISTS’ 
VibIRE. seks dvive cee 


--$22 00 
Lennox Throatless, 
No. 18 .. woe BER 
*Shear blades ...'...........10% 


(f. 0. b. Marshalltown, Iewa) 


SHIELDS, ADJUSTABLE 
RADIATOR 


12° te 3 
14” to 
35” to 


17. .4.30% 
4”... .80% 
65”....80% 


No. 1 “Gem” 
No. 2 “Gem” 


No. 8 “Gem” 


SHOES 


Galv. 28 Gauge, Plain or cor- ° 

rugated round flat crimp. .60% 
26 gauge round flat crimp..45% 
24 gauge round flat crimp..16% 


SNIPS, TINNERS 


Clover Leaf ...........40 & 10% 
National -.40 & 10% 
GE civevcseds cbesekcktneend Op 
MNCOF an cncccccccccccsccccce NOt 


eeeeeerere 


SQUARES 


Steel and Iron ...........+.+.Net 
(Add for bluing $3 per doz. net) 
BMIETO cccsscdcccccccccrccscveciet 
Try cocoesceleat 
Try and Bevel .............Net 
Try and Mitre ...........+.Net 
Fox’s ......+.+..+-.per doz. $6 00 


Winterbettom’s 


eereeeee 


STOPPERS, FLUE 


«+.-per doz. $1 10 
per doz. 1 10 
-per doz. 1 60 


Common | 
Gem, No. 1 .. 
Gem, flat, No. 3... 


. VENTILATORS 


Standard .. 30 to 40% 


Black annealed wire, No. 9, 

per 100 Ibs. cevceee $3 30 
Galvanized barb wire, per 

LOG TRE, ccc cccvcvvevecians B39 
Cattle Wire—galvanized catch 

weight spool, per i90 Ibs.. 3 80 
Galvanized Plain Wire, No. 

9, per 100 Ibs. .......... 8 28 
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THE UNIVERSAL 
SHEET METAL 


PATTERN CUTTER 


Over 500 Practical and Shortened 
Demonstrations and Several Thousand 
Methods, Illustrated by 1400 Engrav- 
‘ings, Are Contained in These Two 


Books 


These famous books are a possession of incalculable 
value to every man who seeks more profit as a sheet 
metal worker, whether as draftsman, mechanic, fore- 
man or master. They provide a life's companionship 
for the thrifty, practical and ambitious; they ease the 
rough places; lessen drudgery and perplexity; save 
time, labor and material; insure against inaccuracy 
and “falling down” in the real emergencies of the 
daily work. 

Containing Everything in Pattern Cutting and Working 

Sheet Metal 








The safe, direct, up-to-date, labor-saving method of devel- 
oping patterns and performing the incidental operations of 
| sheet metal work of every description will be found in 


THE UNIVERSAL SHEET METAL 
| PATTERN CUTTER 


Velumes One and Two 


Embracing 28 Departments Illustrated by 1400 Bngravings 
Showing Large and Legible Patterns and Working Dia- 
grams Pertaining to Bach Subject. Accompanied by Per- 
spective Views of All Objects and Examples of Work in 
the Completed Form. 


Sold Independenily 


VOLUME ONE—Practical and Shortened Methods of De- 
veloping the Patterns for All Forms of Elbows; Heating 
Ventilation; Blower and Exhaust Piping Connections and 
Fittings; Marine Sheet Metal Work; Automobile Sheet 
Metal Work; Special Short Rules in Pattern Drafting; 
Heavy Gauge Sheet Metal Work; Machinery and Belt 
Guards; Laying Out Full Size Patterns to Means of Re- 
duced Drawings; Mensuration Applied to- Sheet Metal 
Work, etc., with Many Features of Construction and Labor- 
Saving Expedients, 

Containing 380 Double Column Quarto Pages, Size 9x12 
inches, Illustrated by 680 Engravings, Substantially Bound 
in Cloth, Price. $7.50 
VOLUMB TWO—Architectural Sheet Metal Work. A 
Treatise on Drawing, Full Size Detailing and Lettering; 
Practical and Shortened Methods of Laying Out and Con- 
structing all Types of Sheet Metal Cornices and Skylights; 
Leaders; Roof Gutters and Conductor Offsets; Moldings; 
Miters; Pediments; Copings; Finials; Circular Work; Dor- 
mer and Bay Windows; Sheet Metal Ornamentation; Elec- 
trically Illuminated Signs; Hollow Metal Windows, Frames 
and Fire Doors; Various Forms of Metal Roofing, etc.; 
Reading Plans and the Method of Estimating Sheet Metal 
Items and Quantities in Building Construction. 


Containing 400 Double Column Quarto Pages, Size 9x12 
inches, Illustrated by 711 Engravings, Substantially Bound 
in Cloth, Price $7.50 


\ 


SOLD BY BOOK DEPT. 


AMERICAN ARTISAN 


139 North Clark Street CHICAGO, ILL. 
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Rotable Ventilator 
Now made of Armco Iron 
This favorite cone-shaped ventila- 
tor is now improved in several im- 

portant points. 

The weight of the ventilator body 
is now carried on a concave thrust 
bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station- 
ary center spindle. 

The bronze Guide Bushings are now made 
of non-corrosive bronze which minimizes fric- 
 rapoben any tendency to screech when body 
There are other new features. Write today o a new catalog and price list. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 


The NEW IMPROVED “ST AN D ARD” 
ee _ TRADE MARK REG. 


TRADE MARK REG, 


OY PAT i 
\y No.1701385, 














EARLE’S 
VENTILATOR 


IMPROVED 
REVOLVING 


— 











|) 





It runs in a self-lyub- 
ricating bearing that 
is not affected by 
heat or cold. It is noise- 
less and produces an up- 
ward current of air. No 
down draft. It will sat- | 
isfy and give you a good} 
profit. 





Lis 2, 2%: ASK YOUR NEAREST JOBBER 
BERGER BROS. CO. 
229 to 237 ARCH STREET 


| WAREROOMS AND La yg 100 TO 114 BREAD STREET 
| Manufacturers of “Quaker City” line of Miters, E Ends, Caps and Outlets 2 














BOLTS 


WE MANUFACTURE A _ OOMPLETE 
LINE OF BOLT PRODU: INCLUD- 
ING STOVE BOLTS, 
BOL LAG BOLTS, ro 
PINS, . ALSO STO 
RODS, SMALL RIVETS AND HINGE 
PINS. CATALOG ON BEQUEST. 


THE LAMSON & SESSIONS CO. 


THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 


























PATTERNS anoueaters 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 





IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 





PATTERNS 


FOR STOVES AND HEATERS w woonsca'ixon 


VEDDER PATTERN WORKS “";"° TROY, N.Y, 


Mention AMERICAN ARTISAN in your reply—Thank you! 




















34 


AMERICAN ARTISAN 


August 3, 1929 











BUYERS’ DIRECTORY 














Air Cleaners. 
Meyer & Bro. Co., F., Peoria, Ill. 


Asbestos Paper. 
Sail-Mountain Co., Chicago, IIl. 


Asbestos Liquid. 


B. & F. Mfg. Co., 
Des Moines, Iowa 


Ball Joints. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


Benches—Steel. 


Maplewood Machinery Co., 
Chicago, IIl. 
Blast Gates. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


Blow Pipe Fittings. 
Alfred C. Goethal Co., 
Milwaukee. Wis. 
Bolts—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 
Ryerson & Son, gn Jos. 
Chgo., N. Y., St. L., Det., a 


ee a 
Dreis & Krump Mfg. C 
Chicago, Til. 


i. Cleve. 


Ryerson & Son., a A o> 
Chgo., N. Y., St. L 


Brakes—Cornice. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brass and Copper. 


American Brass Co., 
Waterbury, Conn. 


Cans—Garbage. 
Osborn Co., The J. M. & L. 
Cleveland, Sto 


Castings—Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Metal. 
Eller Manufacturing Co., 
Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


, Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Cleaners—Vacuum. 


Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 
Covington, Ky. 
National Super Service Co., 
Toledo, Ohie 
Williamson Heater Co. 
Cincinnati, Ohio 


Copper. 
American Brass Co., 
Waterbury, Conn. 


Cornices. 
Bller Manufacturing Co., 
Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


OCut-offse—Rain Water. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Dampers—Quadrantse—Accessories. 
Eller Mfg. Co., Canton, Ohio 
Howes Co., S. M., Boston, Mass. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp., 
New York, N. Y. 


Damper Regulators. 
a. M. Sheer Co. Quincy, Ill. 


Dies—Punch & Press. 
La Salle Machine Works, 
Chicago, Ill. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., Chicago, IIl. 


Doors—Metal. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 


Draft Regulators. 
Gray Brothers Co., Plano, 


Drills—Electric. 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., 
Wodack Electric Tool Corp., 
Chicago, Ill. 


Drive Screws—Hardened Metallic. 
Parker-Kalon Corp. 
200 Varick’ St., New York 


Eaves Trough. 
Barnes Metal Products Co., 


Ti. 


hicago, Ill. 

Berger Bros. Co., 
Philadelphia, Pa. 
Eller Mfg. Co., Canton, Ohio 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating 2. 
Mil., Ch’go, Crosse, Kan. City 
New Jersey Zinc Sales Co., The, 
New Yori, N. Y. 


Elbows and Shoes—Conductor. 
Barnes Metal Products Co., 
Chicago, Ill. 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., David 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Wood Faces—Warm Air 
Auer Register Co., Cleveland, “Ohio 
American Wood Register Co., . 
Plymouth, Ind. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Fittings—Conductor. 
Barnes Metal Products Co., 


Chicago, Il. 
Eller Mfg. Co., Canton, Ohio 


Milwaukee Corrugating Co., 


Mil., Ch’go, La Crosse, Kan. City 
8. 
Chicago Metal Mfg. Co., 
Chicago, Ill. 
Filters—Registers 
The Tuttle Register Dust Catcher 
Co., Louisville, Ky. 


Fittings—Steel Pipe. 
Chicago Metal Mfg. Co., 
Chicago, Ill. 


Flue Thimbles. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., Wm., 
y, N. Y. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Furnace Cement—Liquid. 
Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners—Hand. 
J. L. Skuttle Mfg. Co. 
Dowagiac, Mich, 


Furnace Cleaners—Suction. 
Brillion Furnace Co., Brillion, Wis, 
Gottschalk Heating Co., 

Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 
Williamson Heater Co. 
Cincinnati, Ohio 


Furnace Fans, 
A-C Mfg. Co., Pontiac, Ill. 
Kansas City Fan Co., 
Kansas City, Mo. 
A. H. Robinson Co., 
Massillon, Ohio 
bey Air Furnace Fan Co., 
Cleveland, Ohio 
Williamson Heater 
Cincinnati, Ohio 


Furnace Re ors. 
H. M. Sheer Co., Quincy, II. 


Furnace Rings. 
Eller Mfg. Co. Canton, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnaces—Warm Air. 
Agricola Furnace Co., 
Gadsden, Ala. 
American Furnace Co., 
St. Louis, Mo, 
Brillion Furnace Co., Brillion, Wis. 
Emrich Co., C., Columbus, Ohio 
Farris Furnace Co., 
Springfield, Ill. 
Forest City-Walworth Run Fdy., 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy. Co. 
Chevelen4, Ohio 
Hess-Snyder Co., 


Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Megiri Foundry & "Furnace Co., 
m.. Bloomington, Il, 
Sendeatis Co., Huntington, Ind. 
May Fiebeger Furnace Co., 
Newark, Ohio 
Marshall Furnace Co., 
Marshall, Mich. 
Meyer Furnace Co., The, Peoria, Il. 
Midland Furance Co., 
Columbus, Ohio 
Mt. Vernon Furnace & Mfg. Co 
Vernon, im. 
Premier Warm Air Heater Co., 
Ly Mich. 
Richardson & Boynto 
a York, N. Y. 
Robinson Co., A. 
Massillon, Ohio 


Success Heater Mfg. Co., 
Ta. 


s Moines, 
xXXth omar Heating & Venti- 
lating Akron, Ohio 
Waterman-Waterbury ~ ote 
innea n. 
Western Steel Products . 
Duluth "Minn. 
Williamson Heater Co., 
Ohio 


Cincinnatt, 
Wise Furnace Co., Akron, Ohio 


Glass—Wire. 
Lupton’s Sons David, 
Cos piedelphia, Pa. 


Grilles. 


Auer Register Co., Cleveland, Ohio 
Harrington & King Perfora 


a Chicago, Il. 
Hart & Cooley a) 
New Britain, Conn, 
er aireecaers Register & Mfg. 
Cleveland, Ohio 
Tuttie & Bailey Mfg. Co. 
Chicago, Il. 


Grilles—Stove on 


Tuttle & Bailey Mfg. C 
Chicago, In. 


Guards—Machine and Belt. 


Harrington & King Perforating 
le Chicago, Ill, 
Nortmann-Duffke Co., 
Milwaukee, Wis. 


Handles—Boliler 
Berger Bros. Co., Philadelphia, Pa. 


Handles—Soldering Iron. 
Hyro Mfg. Co., New York, N. Y. 


Hangers—Eaves Trough. 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., David, 

Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Heat Regulation Systems. 
H. M. Sheer Co., Quincy, Ill. 


Heaters—Cabinet 
Fox Furnace Co., Elyria, Ohio 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Heaters—Combination Hot Water. 
Alamo Heater Co., Chicago, IIl, 


Heaters—Domestic Hot Water. 
Alamo Heater Co., Chicago, Ill. 


Heaters—School Reom. 


Meyer Furnace Co., The, 
Peoria, 11). 


Waterman-Waterbury Co., 
Minneapelis, Minn 


Hotels. 


Fort Shelby Hotel, 
Detroit, Mich. 


Me —e & Bro. Co., F., Peoria, Ill. 
J. L. Skuttle Mfg. Co., 
Dowagiac, Mich, 


Lath—Expanding Metal. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 
Machines—Crimping. 


Bertsch & Co., 
Cambridge City, 


Machinery—Culvert. 
Bertsch & Co., 
Cambridge City, Ind. 


Machines—Tinsmith’s. 


Bertsch & Co., 
Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 
Interstate Machinery Co., 
icago, IIL 


La Salle Machine —_— esi Sie 

Maplewood Machinery con 4 
Chicago, Iil. 

Marshalltown Mfg. Co., 


Marshalitown, 1 Towa 
Osborn Co., The J. as &bL. A. Sate 


——- 
Peck, Stow & Wilcox 
Southington, om Conan. 
Ryerson & Son, Inc., Jos. 
Chgo., N. Y., St. L., Det., Cleve. 
Hyro Mfg. Co., New York, N. Y. 


Metals—Perforated. 
Hagrington & King ts Sn 


Nortinann-Duffke Co., 
Milwaukee, Wis. 


be cpases 


Eller mite, So oe. Ohio 
Friedley- oshardt 
Chicage, Til. 


Milwaukee gegen Ce., 
1, Ch’go, La Kan. City 


Miters—Eaves Trough. 
Barnes Metal Products Co., 
Chicago, Ill. 
Eller Mfg. Co., 


Canton, Ohio 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Nails—Hardened Masonry. 
Parker-Kalon Corp., 
New York, N. Y. 


Ol Burners. 
McIlvaine Burner Corp., 
Evanston, Ili. 
Northern Oil Burner Co., 
inneapolis, Minn 
Preferred Oil Burners, Inc., 
Peoria, Il. 


heet Metal. 
Eller Mfg. Canton, Ohie 
Friedley- joshuarat Co., 
icage, Ill. 


Gerock Bros. Mfg. Se. 


it. Louls, Me. 
Miller & Doing, Ine, 
Brook! | fe £ 
Milwaukee hy ry 
Mil., Ch’go, La Kan. City 


Paint. 
Connors Paint Mfg. Co., Wm., 


Troy, N. Y¥. 
Patterns—Furnace and 
Cleveland Castings Pattern 


Co, 
incy Pattern on Gee tate 
iu 9 . 
cance Pattern Works, 


Troy, N. Y. 
(Continued on page 36) 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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Dreis & KRumMP MANUFACTURING Co. 
7404 Loomis Street - Chicago 


. 
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NEW Cut your sheets quicker, 
MODEL easier and better with 


CHICAGO ELBOW MACHINE MARSHALLTOWN 


Throatless Shears 























NOW READY FOR SHIPMENT 
WRITE FOR FULL INFORMATION CUTTING your sheets accurately with speed 
meeenans: your 1 nom _ + “ or pene 
town Hand Power Shear will pay for itself in no 
MAP LEWO0D MACHINERY CO. cans ae all—its cost is so "lew you will be 
surprised. 


2634 FULLERTON AYE. 
CHICAGO, ILL. 














TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. ‘ 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “8S.” 


BERTSCH & COMPANY Cambridge City, Ind. 














It does 
all your sheet cutting— 
every shop can use it— 








This No. 18 takes sheets any size 
—its construction is the best made 
of toughest, strongest metal with 
blades that stand the gaff. 














| F you are in need of any tools or machines and 
you don’t see them advertised or listed in the Covered by Patent Write to Dept. A. A. for full details 

















| BUYERS’ DIRECTORY write to the NOTES AND No. 1020508 of this and other Marshalltown Sheet 
QUERIES DEPT. of American Artisan— we can enneeey? 

, tell you where to obtain any Sheet Metal Working MARSHALLTOWN MANUFACTURING CO. 

| Tools and Machines made. MARSHALLTOWN, IOWA 


Ee 
When writing mention AMERICAN ARTISAN—Thank you! 
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(Continued from page 34) 


Perforated Metals. 
Harrington & King Perforating 
0., Chicago, Ill. 
Nortmann- Duffke Co., 
Milwaukee, Wis. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply Co., 


Chicago, Ill. 
Eller Mfg. Co., Canton, Ohio 
Henry Furnace & Fdy. 


Co. 
eersiant, Ohio 
Lamneck Co., W. 


Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La ag Kan. City 
Osborn Co., The J. & L. A., 
chevelashk Ohio 


Pipe and Fittings—Stove. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Pipe—Conductor. 
Barnes Metal Products Co., 
Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Ferdinand, 
Cincinnati, Ohio 
Eller Mfg. Co., Canton, Ohio 
Uupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
il., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The 
New York, N. Y. 


Dieckmann Co., 


Presses. 


La Salle Machine Works, 
Chicago, Il. 


Pipe Covering. 


Sall Mountain Co., Chicago, IIl. 


Punches. 


Bertsch & Co., 
Cambridge City, Ind. 
Interstate Machinery Co., 
Chicago, Ill. 
La Salle Machine Works, 
Chicago, Ill. 
Peck, Stow & Wilcox Co., 
srngen: Conn. 
Ryerson & Son., Inc., ye 
Chgo, N. Y., 8t. L., Det. Cleve. 


Punches—Combination Bench and 
Hand. 


‘Hyro Mfg. Co., New York, N. Y. 


Punches—Hand. 
Hyro Mfg. Co., New York, N. Y. 


Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Radiator Cabinets. 
The Hart & Cooley Mfg. Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Radiators—Shields. 
Beh & Co., Inc., New York, N. Y. 


Register Shields. 
Beh & Co., Inc., New York, N. Y. 


Registers—Warm Air. 
Auer Register Co., Cleveland, Ohio 
Eller Mfg. Co., Canton, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Independent Register & Mfg. Co. 
“Cleveland, Ohio 
Lamneck & Co., E., 


be Ohie 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, Kan. City 
Rock Island Register Co., 
Rock Island, Ill. 
Tuttle & Bailey Mfg. Co., 
Chicago, Til. 


Registers—Wood, 
American Wood Register Co., 
Plymouth, Ind. 
Auer Register Co., Cleveland, Ohio 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kin. City 


Regulators—Heat, 
H. M. Sheer Co., Chicago, Ill. 


Ridging. 
Armco Distributors Ass’n of 
America. Middletown, Ohio 
Eller Mfg. Co. Mae Ohio 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Rivets—Steve. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
omen’, Ohio 
Ryerson . i. Inc., Jos. T., 
Ch’go, » St. L., ag .» Cleve. 


Rods—Stove. 
The Kirk-Latty Co. 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Roof—Flashing. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrygating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
Armeo Distributors Ass’n of 
America, Middletown, Ohio 
Central Alloy Steel Corp., 
Massillon, Ohio 
Eller Mfg. Co., Canton, Ohio 
Inland Steel Co. eo Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La a Kan. City 
Osborn Co., The J. & A., 
Fe Ohio 


Ryerson € Sons, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Roofing—Tin. 
Eller Mfg. Co. Canton, Ohio 
Miweubes Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Schools—Sheet Metal Pattern 
Drafting. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Scheols—Warm Air Heating. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Screws—Hardened Metallic Drive. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, Kan. City 
Parker-Kalon Corp. 
200 Varick’ St.. New York 


Screws—Hardened Self-Tapping, 
Sheet Metal. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Cresse, Kan. City 
Parker-Kalon Corp. 
200 Varick’ St., New York 


Screens—Perforated Metal. 


Harrington & King as 
Co., Chicago, Ill. 


Shears—Hand and Power. 
Interstate Machinery on 


hicago, Ill. 
Marshalltown Mfg.. Co., 
Marshalitown, Iowa 
Peck, Stow & Wilcox Co., 
“rm ~e Conn. 
ee & Son, a 
Ch’go,:N. Y.,. St. * Det Cleve. 
Viking’ Shear Co., Erie, Pa. 


‘Sheet Metal Screws—Hardened, 
Self-Tapping. 


Parker-Kalon Corp., 
200 Varick St., New York 


Sheets—Black and Galvanized. 
Armco Distributors Ass'n of 
America, Middletown, Ohio 
Central Alloy Steel Corp., 
Massillon, Ohio 
Eller Mfg. Co., Canton, Ohio 
Inland Steel Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. M. & L. A., 
eee Ohio 
Ryerson & Son, Inc., Jos. 
"go, N. Y., St. a dete Cleve. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Iron. 
Armco estas Ass’n of 
America, Midd alotewe, Ohio 
Central Alloy Steel Corp., 
Massillon, Ohio 
Eller Mfg. Co.. Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Ryerson € —_ Inc. ‘he Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Sheets—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—2Zinc. 


New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Sifters—Ash. 
Diener Mfg. Co., G. W. 


Chicago, Ill. 


Sky Lights. 
Eller Mfg. Co., — Ohio 
Lupton’s Sons ‘Co., 
Puiladetphi, Pa. 
Michigan Fireproof Skylight 
Co., Benton Harbor, Mich. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Snips 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson > Son, Inc., Jos. T., 
Chgo., N. Y., St. L., beng Cleve. 
Ryerson = Son, Inc., Tos. yy 
o., N. Y., St. Es Det., Cleve, 


Solder. 


Eller Mfg. Co., Canton, Ohio 
Kester Solder Co., Chicago, -Ill 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Soldering Furnaces. 
Burgess Soldering Furnace Co. 
semana Ohio 
Diener Mfg. 


Co., G. 
~onteago, Til. 
Ryerson & Son, Inc., ag = 
Chgo., N. Y., St. hg Nes ‘Cleve. 
Solde: 


es. 
Kester Solder Co., Chicago, Il. 


Specialties—Hardware. 


Diener Mfg. Co., G. W., 
Chicago, Ii. 


. Berger Bros. Co. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 


Chicago, Ill 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Miller & Doing, Inc., 
Brooklyn, N. Y. 


Stove Pipe Reducers. 
Filer Mfg. Co., Canton, Ohio 
Milwaukee Corrugating eo 
Mil., Ch’go, La Crosse, Kan. City 


Tinplate. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Satay Kan. City 

Osborn Co., The J. 
Cleveland, “Ohio 

Taylor Co., N. & G., 
Philadelphia, Pa. 


Tools—Tinsmith’s, 
Bertsch & Co., 
Cambridge City, Ind. 
Dries & Krump Mfg. Co., 

Chicago, Ill. 
Hyro Mfg. Co., New York, N. Y. 
Interstate Machinery Co., 

Chicago, [IIl. 
Maplewood Machinery Co., 

<otenee Til. 
Osborn Co., The J. M. & L..A., 
Cleveland, Ohio 
Peck, Stow & Wilcox Co., 

Southington, Conn. 

_—- & Son, pats: Jos, T., 

Chgo., N. Y., St. L., Det., Cleve. 
Viking ‘Shear Co 0., Erie, Pa. 
Wodack Electric Tool Corp., 

Chicago, Ill. 


Torches. 


Burgess Soldering Furnace Co., 
age Ohio 
Diener Mfg. 


Co., G. 
“Gintda go, Ill. 
Ryerson & Son, Inc., Jos.-T., 
Chgo., N. Y., St. L., Déet., Cleve. 


Trade Extension. 


Sheet Steel Trade Extension 
Committee, Cleveland, Ohio 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Vacuum Cleaner—Furnace. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co. 

Covington, Ky. 
National Super Service Co., 


Toledo, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Ventilators. 


Aeolus Dickinson Co., Chicago, IIl. 
Arex Company, Chicago, IIl. 


Philadelphia, Pa. 
Eller Mfg. Co., Canton, Ohio 
Folson Metal Products Co., 

Chicago, Ill. 

Friedley-Voshardt Co., 
Chicago, IIl. 
Kernchen Co., Chicago, IIL 

Lupton’s Sons Co., Davi 
Phidadel hia, Pa. 

Milwaukee Corrugating 
1 City 


Mil., Ch’go, La 
Standard Ventilator Co,, 
Lewisburg, Pa. 


Ventilators—Ceiling. 
Hart & Cooley Co., 
New "Britain, Conn 


Henry Furnace & Fady. Co. 
Cleveland, Ohio 


cham me 
Lupton’s Sons Co., Da 
Philedelshia, Pa. 


Zine. 


New Jersey Zinc Co., The, 
New York, N. Y. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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WANTS AND SALES 


Yearly subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE for three insertions. 

Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired and must reach our office 
by Thursday of the week of pub- 
lication. This privilege is not ex- 
tended to manufacturers or job- 
bers—or those making a business 
of buying and selling used ma- 
chines—employment agencies and 
brokers. 

When sending advertisement 
state whether your name or blind 
number is to be used. 














BUSINESS CHANCES 





Lightning Rods—Dealers who are sell- 
ing ightnin Protection will make 
money by ting to us for our latest 
Factory to Dealer Prices. We baa | no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. K. Diddie Company, Marsh- 
field, Wis. 





_ Will Sell—A sure opportunity for a real 

tinner with some capital. One of the best 
equipped and well established sheet 
metal shops in a city of 6,000. Write E- 
505, AMERICAN ARTISAN, 139 N. Clark 
St., Chicago, Ill. 





For Sale — Well located corner lot, 
66x132, with brick veneer building. Nice 
show room with plate glass front. Plenty 
room left for plumbing, heating and tin 
shop. Will sell my plumbers’ and tinners’ 
tools. Full set of each, Address John L. 
Bloyd, Bement, Ill. Phone 322. H-505 





For Sale—Sheet Metal Shop in busy So. 
Calif. town. Wants to sell all or half 
interest to hustling mechanic on account 
of owner starting hardware store. Full 
set of machinery, modern plumbing, and 
plenty of work going on. Established 3 
years and paying well. If you mean 
business write H. A. Duncan, 1422 No. 
Ventura Ave., Ventura, Calif. B-505 


AMERICAN ARTISAN 
BUSINESS CHANCES 
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HELP WANTED 








For Sale—An old well established sheet 
metal and roofing business in the city of 
Miami, Fla. Plenty of work. Owner re— 
tiring from business. Address Z-—504, 
AMERICAN ARTISAN, 139 North Clark 
St., Chicago, Il. 


For Sale — Well equipped sheet metal 
and plumbing shop in town in eastern 
Oregon. Good payroll. Address X-504, 
AMERICAN ARTISAN, 139 North Clark 
St.; Chicago, ‘Til. 


SITUATION WANTED 


Situation Wanted—By old-time tinner, 
thoroughly versed in all lines of inside 
sheet metal work. Address W. J. Mack, 
% Archie Miller, R. F. D. No. 2, St. 
Charles, Ill. J-504 


HELP WANTED 


Wanted—Reliable tinner and plumber 
for small town (no boozer or loafer). 
Must be strictly honest. Good steady job 
for the right man. Prefer one capable of 
running store if needed. State experience 
and wages expected. Address F-505, 
AMERICAN ARTISAN, 139 N. Clark St., 
Chicago, Il. 





























Help Wanted — Foreman for general 
sheet metal shop in Wisconsin employing 
about thirty men. Must understand cor- 
nice, skylight, ventilating, blowpipe, tin 
clad door and jobbing work. Also slate 
and tile roofing. Do not apply if not 
qualified. State if union or non-union. 
Give references. Address W-504, AMER- 
ICAN ARTISAN, 139 North Clark St., 


Chicago, Il. 
Moorhead, Minnesota, | 
July 1, 1929. 


American Artisan, 
130 MN. Clark St., 





Chicago, Ill. 
Gent lemen: 


Please discontime my ad in 
your Wants and Sales columns 
as I have already secured a 
mane Still the replies 
keep coming in, and except 
for filing away against future 
needs I have no use for more 
men. 


Tt surely has been a splendid 
demonstration of the value of 
your columns $n reaching the 

special people that I had to 

get in touch with. 


Thanking you heartily again, 
Ten 


Very truly yours, 


Bah Colon, 








Ae 








Wanted—Good sheet metal worker with 
experience in factory work and with some 
knowledge of cutting. State age and 
wages wanted in first letter. Union man 
preferred. Address J. R. Everroad, 321 
6th St., Columbus, Indiana. G-505 





Wanted at Once — A first-class sheet 
metal worker and all around man. Young 
man whom we can train preferred. We 
do not tolerate drinkers. Guarantee work 
year around. Address R. L. Spellerberg 
& Son, 343 W. 8th St., Dubuque, et - a 

-v 





Wanted—Expert furnace man capable 
of installing and selling high grade line 
of warm air furnaces in city of 30.000. 
Location—Ohio valiey. For—Well reputed, 
ample financed lumber and building sup— 
ply organization. Write freely, giving 
experience, salary and how soon could 
come. Address L-504, AMERICAN AR- 
TISAN, 139 North Clark St., Chicago, Il. 


Wanted—Young man with experience 
in sheet metal and warm air heating, in 
a town of about 5,000 in central western 
Wisconsin. Good schools and churches 
here. Address F-504, AMERICAN AR- 
TISAN, 139 North Clark St., Chicago, Il. 








Wanted — First-class all around sheet 
metal worker who can also do warm air 
heating work. A progressive shop in a 
live town. Address M-504, AMERICAN 
 Segeratiede 139 North Clark St., Chicago, 
fll. 


TINNERS’ TOOLS 


For Sale — 8-foot brake, 30” ‘square 
shears, 30” rolls, 20” bar folder, crimper, 
large bur, small bur, extension ladders, 
blacksmith punch and shears, and selec- 
tion of small tools, all in excellent condi- 
tion. Will separate. Write for prices. 
Address W. M. Grubbs, 143 South Church 
St., Decatur, Il. A-505 


Wanted — Two used Chicago steel 
brakes, 8 feet. Also set of used tinners’ 
tools. Give description and best price for 
cash. Address T-504, AMERICAN ARTI- 
SAN, 139 North Clark St., Chicago, Ill. 


For Sale—Complete set of tinners’ tools 
in good condition. Address John Mer- 
wald, 5032 South 24th St., Omaha, _. 

04 


For Sale—One 220 A. C. spot welder. 
Will handle 2-20 gauge and higher. Price, 
$100. Address Charles Barnum, 139 Ful- 
ton St., Mankato, Minn. O-504 





























MISCELLANEOUS 


For Sale—Closing out entire stock of 
cast furnaces, we offer subject to prior 
sale the following, all f. o. b. Baraboo: 
2—2142B furnaces at $76.40; 7—2346B at 
$90.70; 7—2550B at $113.00; 1—2757B at 
$162.00; 1—154D at $139.80. These are 
Rudy furnaces. 1 Premier D52. We also 
offer 200 10x12 Tambo finish S. W. reg- 
isters, slightly marred, at $0.45 each. Ad- 
dress Ott Hardware Co., Baraboo, Wis. 

D-505 

















The latest news about the Warm 
Air Heating Industry is to be found 
in this Journal every week. 


This is the only trade Journal covering this field published every week. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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SPECIAL NOTICE 
EXPERIENCED SALESMAN 


To sell high grade cast furnaces 
to dealers in Illinois, lowa, Wis- 
consin and Indiana. Give full in- 
formation and references. Ad- 
dress C505, American Artisan, 139 
North Clark Street, Chicago, III. 











BOOKS 





Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
ef practical instructions and the 120 illus- 
trations showing actual construction and 
repairing a big help. In a condensed 
manner some four to five thousand an- 
sewers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. Measures 
6%x8 inches. Price $2.50. Order from 
book Dept., AMERICAN ARTISAN, 139 
North Clark Street, Chicago, Illinois. 


ELIMINATE SMOKE, GAS, 


oil fumes, etc. Paint your 
furnace joints with - 
LUTE (liquid 


porcelain). Order an 8-lb. 
can at $2.00 direct or thru 
your jobber. Used on all 
kinds of domestic furnaces. 


TECHNICAL PRODUCTS CO. 
116 $.Sheridan Ave Pittsburgh, Pa 














We Have — “IT” 


THE MACHINERY HOUSE 


For Your Requirements 


COMPLETE STOCKS 
New and Used Products of 


PEXTO 
WHITNEY 
DREIS & KRUMP 
MARSHALLTOWN 
ETC. 


THIS WEEK’S BARGAIN 


Interstate Machinery Co. 
601 W. Monroe St. Chicago, Ill. 
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SPECIAL NOTICES 





The —— for Special Notices 
$3.00 per inch per insertion 


When mony, Pha state whether 
your name or number is to be 
used—aleo 


Sheer 
onifort= 


Electric Room 





ed want ads — 


how many insertions are 





Barrister Bldg.. WASHINGTON, D..C. 


Temperature Control 
Dealer’s Price. . $9275 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Pric 
H. M. SHEER COMPANY 
Dept. AA QUNICY, ILLINOIS 


August 3; 1929 




















TEEL Furnace Manufacturer will invest capital 
in a going jobbing business in return for depend- 
able outlet for his merchandise. This advertisement 
is directed to owners of wholesale heating supply 
houses with good foundations of reputation, per- 
sonnel and aggressiveness but lacking sufficient 
finance to make the most of the opportunity to 
build up a sizable volume. Full line of quality and 
competitive grades of steel furnaces for soft and 
hard coal at attractive prices. 


Address Box P-504, 


Care of American Artisan, 139 North Clark Street, 
Chicago, IIl. 
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Siphonage 
Ventilator 


The 


Power 
Fans 
Only Rival! 


200,000 Perfect 
Installations ! 


Write for prices today 


AREX COMPANY "*:35}4ice:Are 
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ofy LET US EQUIP YOU _—., 
\ WITHTHE NEW a= 


CW <- 


z < — Te Are you riding a 
eet! = > Snail to Market— 
‘ Success? If so, 
please consider the 
Aeroplane—its pick- 
up, speed, direct line, 
quickest to get there, 
public interest, honor, 
fame and glory. 
Moral:—Adopt the 
methods of an aero- 
plane, and let them 
carry you to Success. 





LEARN HOW TO EARN MORE MONEY QUICKLY 

Making money is mainly a question of using your head. The Modern Method 
is to Concentrate on a Systematic Course of Training, like ours, to enlarge Vision, 
Plan Reading, Designing, Working Ability, etc. Aeroplane-minded men know it is 
far cheaper and easier to learn from an organized Course, like the St. Louis Tech- 
nical Institute’s, than to ride a snail for 10 to 30 years in the hope of getting some- 
where—but always getting disappointed. 

DOES $75 TO $100 PER WEEK INTEREST YOU? 

Of course it does, and it would amaze you to know there are more such oppor- 
tunities available today than ever before. To men of Technical Training—they are 
open. Every now and then a Student writes us the glad news that he has con- 
nected up with such a position, and it makes our heart happy, too. Technical 
Training allows Studenfs to maintain steady work, which pays for their Course 
several times over every year—all the rest is clear profit. Yes, there is a real de- 
mand for Technical Trained Men. 

WHY NOT ENGAGE OUR SERVICES TO HELP YOU ADVANCE? 

For 19 years we have satisfied in a most gratifying way, a considerable army 
of men who were the hardest to please—most discriminating, doubting kind of 
tradesmen. We have proven to them absolutely that we could help them Win a 
larger measure of Success in life than they could ever have accomplished alone. 
Surely, then, we can also help you—who are reading this. 

Yes, Sir! we train you in your own Home, Personal, Clear, Direct. 
Check your course—write today, before you forget it. Full information free. 
[1] SHEET METAL DESIGN AND PATTERN DRAFTING 

{] SPECIAL WARM AIR FURNACE HEATING 
L] SHEET METAL CONTRACTING & ESTIMATING 
[] FAN HEATING VENTILATING ENGINEERING 


THE ST. LOUIS TECHNICAL INSTITUTE 0. w. KOTHE, Pris. 4543 Clayton Ave., St. Louis, Mo. 











When writing mention AMERICAN ARTISAN—Thank you! 
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AMERICAN ARTISAN 


Barnes Super Miter 


HE most rigid miter ever made. De- 

signed in two pieces which are joined 
together by a lock seam. The Barnes clip— 
an exclusive feature, is rigidly secured where 
the beaded edges meet. Accurate right an- 
gle and adequate bead insure easy assembly 
on the job. 

Use Barnes Products to Build Better Business 


BARNES METAL PRODUCTS COMPANY 


4425 W. 16TH STREET CHICAGO, ILLINOIS 
MANUFACTURERS OF CONDUCTOR PIPE, ELBOWS, EAVES 
TROUGH AND FITTINGS. ALL SIZES, ALL METALS 
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'DUX:BAC” 
Lock Joint Metal Shingles ... 


are UNSUPASS ed in permanence 


wpELeeRs 
eid AG 


Simple In Construction 
Easily Applied . . Fire-proof 
and Water-tight v v v v 


STYLE.B 


LLER’S “Dux-Bac” Lock Joint Shingles 
make an ideal roof from every standpoint 
. . Durable . . attractive . . fire-safe . . light in 
weight . . and free from unnecessary repairs. 
The interlocking joint . . of Eller design . 
assures the roof against leakage. 


A my Furnished in Galvanized Steel .. Tin... or 

PEATE PLES CAR PTA Toncan Metal . . It is recommended that Eller’s 

aby yg Special Ridge and Hip Roll and Capping and 

oP EES. pis Eller’s Special Valley always be used with 

NAST IGE SREP I ws “Dux-Bac” Shingles for more perfect results, 
SPECIAL VALLEY 


THE ELLER MANUFACTURING CO. 


CANTON, OHIO 


Affiliated with MILWAUKEE CORRUGATING COMPANY 














